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LARGEST INSURANCE IN FORCE. 


HONOR PASSES TO METROPOLITAN 


President Hegeman Announces $2,042,- 
000,000 at Mammoth Gathering 


sition Manifested. ; Insurance 3 Company 
With sargelsing unanimity stock- New York The great ashbovemne nt of the Metro- 


holders of both the Phenix Insurance . politan Life Insurance Company of this 
Company of Brooklyn and the Fidelity Elbridge G. Snow, President city during the year 1909 has enabled 
to gain the honored position of hav- 


Fi Ins nee C y of New York, it 
a penn aegillts 7 “te MAIN OFFICE, 56 CEDAR STREET ing the largest amount of insurance in 


at their respective special meetings ig 
held on the 24th and 25th inst., de- CASH CAPITAL, $3,000,000 force of any institution throughout the 
cided to accept the previously submit- Assets, January a eee $24,856,499 world, the amount on January 1, 1910, 
ted plan of a merger of interests, with Liabilities (including capital) . . 14,973,677 being the enormous sum of $2,042,005,- 
at Ditsiiie of dite sentem ot * Rast- Reserve as a Conflagration surplus ........... 800,000 000 
_ ee eecniagivaesainap ete tei Net Surplus over all liabilities and reserves ... — 9,882,821 For many years the New York Life 
ern Underwriter are already familiar. SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. ranked first in this particular, its busi 
At the meeting of Phenix stockhold- ness now being but a little over Two 


ers 26,000 shares out of a toial issue Insures against loss ot real and personal property, rental income, eo ial 
° ‘eatures which stan« out prominent 


of 30,000 shares voted for the propo- use and occupancy, earned profits and in the results accomplished by th 
sition, while 9,133 votes in approval commissions by Metropolitan during 1909 were the paid 
were given by stockholders of the Fi- volume in the Ordinary branch and the 


delity. Immediately legal formalities Fire, Lightning, Wind-storm, Automobile and economy effected in the Industrial De- 
partment Including revivals and addi- 


can be complied with the Fidelity-Phe- Inland Transportation Risks parti | - ludi 
; Lions, Which of course are exempt un- 


nix will become an actuality, and the 

famous old Brooklyn institution, which der the New York limitation law, the 
has been a prominent figure in fire un- paid business in the Ordinary branch 
derwriting circles for over ha!f-a-cen- for 1909 amounted to $152.000,000. 
tury will cease to exist as a separate The total business of the company 
entity. Now that the merger has been ($2.042.000.000) is covered by 10.600.000 


effected renewed interest has been e,e Entered United States Plicies, and backed by assets ager 
s i g 
aroused among loca! agents and com North British ' rating $227.000.000. 


pany officers as to the policy of the Such were the inspiring figures given 
enlarged corporation with regard to out to the field men gathered in this 
the unions, East and West. city in atten ide ance at the annual conven- 
i ~d 
| 


Held Last ouurany. 





George P. Sheldon, the late presideat d M til ion held lk week, and which clos« 
of the Phenix was president of the an ercan t e th I f the most enjoyable ar 


banquets in the his- 
having been so re-elected during his tory o ysur The affair was held 
last illness. As membership in these he Hotel Astor on Saturday evening 
organizations is individual, with the . | Cc approximately 800 guests being present 
death of Mr. Sheldon the Phenix Established 1809 nsurance O. PRESIDENT HEGEMAN’S ADDRESS. 
ceased to have representation in the The ertacies! address of the ovénlon 
‘astern Union. Vice-Presidest Hess vas that of ‘Pr sident John R. Hege- 
has not yet applied for membership. man. th nena eftcer wheee lite 
If he does it will be interesting to vork ten een such a potent factor in 
note what action will be taken by the _. , - =e. \uilding up the-great Metropolitan, aud 
association. Since 1866, when the North British & Mercantile entered the United who at the nt time tal : e 
As the New York Insurance Depart- : and A 

ment is still conducting its examination States, 1,833 Fire Insurance Companies have failed or retired 

of the affairs of the Phenix, the latest = 

and last annual statement of the com- 
pany was prepared under supervision 
of the State officials. The report shows 
total assets of $9,973,247, liabilities of 
$9,461,850, and net surplus of $511,596. 
Included in the assets is an item of 


$100,000 quoted as the “estimated equi- 
ty in securities (Sheldon and Stockdell 
transactions) including net value of 
policies on life of George P. Sheldon.” ; 
Among the liabilties is $640,000 “re- night. 
served for contested liabilities (as in- and Trust Company amount 
structed by the New York State Insur- exe ANN NOD 
ance Department) for claims growing W. C. BALDWIN, President were $2774 
out of Sheldon transactions.” , 
As Viewed in the West. 
Chicago, Jan. 24. Special Correspond- * 2 
hohe te iec dun sie, Agency Contracts Made Direct With Solicitors 
there is keener interest in the Fidelity- amount of outstandi 
Phenix and its relationship to the ASSETS ° - ° ° - $23,549,229.15 largest of any compar 
Western Union. Henry Evans, presi- , $2.042,000,0% The 
dent of the Continental, the most ag- Reserve on Outstanding Policies - $21,401,598.00 claims paid 1909 was 128.576 
gressive non-union competitor, is force- All other Liabilities . - - 417,649.50 buted over tl } r hours 
(Continued on page 17.) bout one per minute 


Assets in excess of all legal requirements, $1,729,981.65 bonu ndustrial policyhokiers 


tt aaa CREST: i b n 1910, over and above any 
DIRECTORY OF DEPARTMENTS Insurance in Force = - - - ~- $80,000,000.v ind all obligations expressed = implied 

n the contract, amount to $5,250,000 
Life Insurance. .. 1 : cod : eS eee Pars a 
Fditori«| ite k se .- - Home Office Pittsburgh, Pa. the rate being limited by their own 
Fire Insurance voluntary act to 7 per cent. per annwa 
Casualty & Surety ; and the amount of said stockholders 


Eastern Union at the time of his death 








in the 


outstanding 




















dividend being less than one-tenth of 
the interest earned by the surplus. The 
amount gratuitously given to the non- 
panticipating industrial policyholders, 
above all policy obligations, during the 
last seventeen years has been $25,- 
000,000! 





HITS REBATING. 





Superintendent Barnes, of Kansas Asks 
Support of Illinois Life Agents 
to Suppress the Evil. 





Rebating and rebaters came in for a 
scoring by Superintendent of Insurance 
Barnes, of Kansas, at a banquet of the 
Southwestern Department of the IIli- 
nois Life. held at Kansas City, some 
days ago, at which he was an honored 
guest. 

The meeting was attended by a large 
number of the Company’s agents from 
the Middle West, while the head office 
was represented, and well represented, 
by Vice-President W. R. Stevens and 
Agency Superintendent K. B. Kornady. 





UNION MUTUAL’S ANNUAL. 





Management Commended Through 
Policyholders’ Resolution—1909 Its 
Most Successful Year. 





Fifty-six policyholders representing 
$322,500 insurance, attended the annua! 
meeting of the Union Mutual Life of 
Portland, Me., held January 18. Direct- 
ors re-elected were: Edward A. Noyes, 
Frank E. Allen, David G. Hamilton and 
Josiah H. Drummond. 

After the reading of the 60th annual 
report Col. Fred N. Dow, a policyholder, 
offered the following resolution, which 
was adopted by rising vote: 

“That the policyholders of the Union 
Mutual Life Insurance Company assem- 
bled in annual meeting, desire to ex- 
tend their congratulations to the man- 
agement of this company for. its suc- 
cessful handling of the great benefi- 
cence in its charge, and to wish for it 
as great success in the future.” 

Active Board of Directors. 

F. E. Richards, president, expressed 
the thanks of the management to the 
policyholders present for their person- 
al attendance at the meeting, and paid 
a tribute to the directorate as follows: 

“We have an active board of direct- 
ors who always attend the meetings; 
they know every transaction, every in- 
vestment made, and it is to their cor- 
dial co-operation and to the deep inter- 
est. of the policyholders that the man- 
agement owes its success.” 

The total income of the company for 
1909 was $2,914,776; total disburse- 
ments $1,713,564; new insurance paid 
for $3,668,017; total in force January 1, 
1910, $60,684,200; assets $16,084,397; re- 
serves $14,524,186; surplus $1,337,628. 





American National Life. 





At the annual meeting of the Ameri- 
can Life of Lynchburg, Va., held Janu- 
ary 21, the old directorate of the com- 
pany, with one exception, was re-elect- 
ed. Robert L. Parrish of Covington, 
because of.inability to attend meetings, 
asked that his name be not presented 
for re-election, and Dr. John P. Stiff of 
Fredericksburg was chosen in his stead. 

Wallace’ A. Taylor was _ re-elected 
president by acclamation; the other of- 
ficers chosen being: R. F. Bopes, vice- 
president and treasurer; J. W. Daniel, 
second vice-president and counsel: J. 
Hoge Tyler, third vice-president; Fred 
Harper, associate counsel; N. M. Jor- 
dan, secretary; W. A. Higgins, actu- 
ary; Stuart A. Howard, superintendent 
of agencies; Dr. John W. Carroll, medi- 
eal director; Drs. S. Lile and A. W. 
Terrell, associate directors. 

Executive Committee. 

W. A. Taylor, R. F. Bopes, N. M. Jor- 
dan, J. W. Carroll, J. M. Dulaney, C. S. 
Reams and Fred Harper. 





Andrew G. Tate, formerly in the lum- 
ber business at Austin, Potter County. 
Pa., has joined the forces of the Pitts- 
burg Agency of the Equitable Life. 
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AN ATTRACTIVE OFFICE. 





Pittsburg Agency of the Equitable Life 
Enlists the Services of 
High-Grade Men. 


Ex-county commissioner, Charles B. 
Price, who served Allegheny county, 
Pa., so well, is making his mark in life 
insurance. About a year ago, he asso- 
ciated himself as solicitor with the 
agency of the Equitable Life of New 
York at Pittsburg, and in that short 
time has become one of the leaders in 
that progressive office. He has recent- 
ly been tendered and has accepted the 
position of its Supervisor for Allegheny 
county outside of Greater Pittsburg. 
Mr. Price’s large and favorable ac- 
quaintance throughout Allegheny coun- 
ty is a valuable asset to him in any 
business. He was for many years prom- 
inent in railroad circles, being superin- 
tendent of the Allegheny Valley Rail- 
road during the period of its independ- 
ent operation. 


Supervisor City Department “B.” 


Frederick G. Pierce has accepted | 


the position of Supervisor for City | 
Department “B.” Mr. Pierce associat- 
ed himself with the Agency 
1904, as a part time man, being then in | 
the employ of the Westinghouse Elec- | 
tric & Manufacturing Company, in the | 
capacity of stenographer. From the be- | 
ginning, Mr. Pierce was a persistent | 
worker, writing 55 applications during | 
the first 9 months. Later, he decided | 
to devote his full time and energies to | 
life insurance, and by persistent work | 
has won his place among the Agency’s | 
leaders. His success is largely due to | 
his systematic methods. He has not 
had a single blank month since taking | 
up the work, and has averaged very | 
close to 100 applications annually since | 
giving his entire time to this business. 
Another thing that contributed greatly 
to Mr. Pierce’s success, gave him 
quickly knowledge of the business, and 
taught him the best methods of the 
best writers, was “joint work.” He is 
a “Veteran” and a member of the Tar- | 
bell Club. He has always been interest- | 
ed in increasing our Agency force, to | 
which interest he largely owes his 
present promotion. 











Deciarea Off. 





The bottom has fallen out of the pro- | 
ceedings for the reinsurance of the| 
sankers Fund Life of Cincinnati by the} 
First National Life and Accident of | 
South Dakota. It was recently an-| 
nounced that the deal had been put 
through but the whole bargain has been | 
blocked by the action of Judge C. C. 
Lemert, Ohio Superintendent of Insur- 
ance. Judge Lemert is sending a letter 
to Attorney-General Denman calling for 
vigorous action against the Bankers 
Reserve Fund Life. In his letter Judge 
Lemert makes sensational charge that 
“the salaries paid the company’s officers 
were so grossly out of proportion to the 
business as to show a deliberate at-| 
tempt to loot the company.” 





Reliance Convention. 





All in attendance at the annual con- 
vention of the Reliance Life state that 
it was the best and most enthusiastic 
ever held by the company. 

General Manager Furman, Secretary 
Scott, Medical Director Eakin and As- 
sistant General Managers McCormack 
and Wilson, were among the speakers. 
Enjoyable features were a dinner at the 
Duquesne Club given by Vice-President | 
Given; theatre party at the Nixon with | 
the compliments of Director Hay 
Walker, Jr., and a banquet at the mass 
tenhouse by the company. 

Secretary Scott was presented with a | 
beautiful walking stick; Medical Direct- 
or Eakins witha fine pipe; Assistant | 
General Manager McCormack a travel- | 
ing bag, and Assistant Wilson a steam- | 
er trunk. 

Pledges for new business during 1410 
ageregated $18,000,000, 





Good Insurance Men 


are looking for bettering their positions by selling HIGHER 


CLASS goods at increased commissions. 


men we want to hear from. 


Those are the class of 


Our company is STRONG, CONSERVATIVE, BUT EX- 


TREMELY AGGRESSIVE. 


If you would like to work under such a BANNER, address 


with full particulars to 


No. 2 THE EASTERN UNDERWRITER 


105 William Street 


New York City 








1894 


1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 


Management Economical——— 


Growth Unparalleled 


Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 


Surplus, $860,562 


RECENT GAINS 


Admitted Assets 
1906——$1, 226,696 
1907 —-$1,001 ,409 
1908—— $1,023,700 


Surplus 
$74,309 
$27,775 

$153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions 


Renewals on New Plan 


Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid- For 





1905 - - - $90,334,038 
1906 - - = 93,563,452 
1907 - - = 102,283,634 
1908 a 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858S. 








cant increase in The western’s 
new business during the past four years. 


IMPORTANT FACTS felating to this 


| NSURANCE MEN The Nopthw signifi- 


b 4 
pom meno are shown by the wing per. 
Expenses Mortality Interest 
1905 12.15 67 4.73 


1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that 
The Here western is the best Company to 


insur 
The Morthwectern’s olic ct 

wikia Dividend sions. § Fai: “coal Eo. 
dowment_ Options, ttlement 
and the Premium "Leen featur 

ssues Partnership an Corporation In- 
surance 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N.jY. 
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THE EASTERN UNDERWRITER 


By Alfred Hurrell, Counsel for The 


1 was requested to speak from the depart- 
mental point of view. Let me say, then, in 
the beginning, that I thoroughly believe in 
what the State Governments are seeking to 
accomplish through their departments. I re- 
gard this bureau of the Government as sec- 
cnd to none in importance of those depart- 
ments charged with the supervision of real 
affairs. My observations, at least in New 
York, have led me to believe that the people 
of the State look upon the department as 
their natural guardian, in protecting their 
interests under their policies—whether the 
same be issued by a domestic or non-state 
company—regardless of whether the law wn- 
der which the department is organized gives 
it the power to exercise the authority which 
they assume it possesses. There seem to be 
two things which the department must con- 
sider. First, the cold statute, which circum- 
scribes the activities of the companies, and 
second, public opinion, which looks to the 
department, often without warrant, to «do 
the thing or take the course of action which 
will protect the people from loss. I believe, 
therefore, in the most thorough kind of su- 
pervision by departments, both under and 
even beyond the statutes, in response to the 
demands of the public, looking, on the one 


hand, to the authority of the written law, 
and, on the other, to the unwritten law, 
which can be so well enforced by a dis- 
criminating, supervising authority through 
reasonable, timely and well-directed pub- 
licity. 


Should have Departmental Approval. 
Therefore, I believe that the reinsurance 
of one life insurance company by another, 
or the merger of two companies, should not 


New York Insurance Department.* 
the greater the possibility of insurance be- 


ing made more attractive, with the conse- | 


quent likelihood of a larger volume of busi- 
ness being written. Wspecially is this true 
if time proves the wisdom of the theory, 
expressed in a provision of the New York 
lusurance Law, which limits the amount of 
increased business which any life insurance 
company can write to one hundred and fifty 
million dollars in any one year. If this law 
is to remain permanently on the statute 
books, and the large companies reach the 
bars so erected by the legislature, and the 
population of this country and of the world 
keeps increasing as it will undoubtedly in- 
crease, then it would appear that in time, 
more companies. would be an absolute neves- 
sity. 

No Restriction of New Business. 

Assuming, as I do, that the department 
should assist in its own legitimate way, in 
the general missionary movement of carry- 
ing the gospel of life insurance to the un- 
enlightened, one of the tests which should 
be applied to every proposed merger or rein- 
surance should be that contained in the 
question: Will the proposed action lead to a 


restriction or to an increase of insurance 
written? If the answer, from the data ob- 
tainable, seems to be that a _ restriction 


would result—other things being equal, and 
beth the companies, if left alone, likely to 


continue, separately, to vindicate their ex- 
istence—the merger should be denied. If, 


however, it seems probable that an increase 
of business would result, and the transac- 
tion is otherwise acceptable, it should be al- 
lowed. 


Indiscriminate Amalgamation. 





Many small agents do not sufficiently 
methods of men of large means. It is difficult 
their methods of doing business. 
to refresh your memory, the pamphlet 


is published by The Eastern Underwriter, and 
1000... «+++ - $10.00 100. 
Address THE EAST 








Approaching Large Prospects 


BEFORE YOU APPROACH A LARGE PROSPECT, read over 


‘DO RICH MEN NEED LIFE INSURANCE ?”’—rpwarp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies, 


familiarize themselves with the affairs and 
for them to think in their terms, to understand 


may be obtained at the following prices 
vosese+ f1.50 50 -- $.90 
ERN UNDERWRITER 

105 William Street, New York City 














stand the transaction. The proposed British 
act as to reinsurance is very particular on 
this point, as, indeed, it or any law ought 
to be, and full publicity is required as to 
every detail connected with the transfer. 
Only a fair compensation or commission 
should be allowed by those taking over the 
business in bulk. This item should be care- 
fully scrutinized, to the end that policyhold 
ers be not required to pay an improper 
charge, out of the assets belonging to them, 
to those actually arranging the transaction, 
and no injustice be permitted as between 
the two groups of policyholders in the com- 
panies interested. 


Scrutinize Official Personnel. 

Another most important consideration con 
cerns the character and ability of the men 
actually in control of the contracting com- 
panies, and, in looking at this phase of the 
question, the maximum of common sense is 
desired. The department should, so far as 
it can, critically examine the business rec- 
ods of the men who will, as a result of the 
proposed merger, control the business of the 
company. If there is anything in such rec- 
ords which evidences convincingly that the 


results of which it Is capable. If the execu 
tive officers personally cannot infuse it, then 
they must employ other captains to marshal 
and inspire the field forces to move on to 
greater things. A company, therefore, which 
has not a reasonable amount of this vital 
force, even though it has a bank account of 
sufficient size, should not be encouraged to 
take over another company in the same or a 
better condition. The department, instead 
of allowing such companies to merge, should 
seek to bring about a reinsurance of both 
with some company whose annual statements 
show conclusively that, year by year, it 
delivering its message to Garcia in a man 
ner which brings to it new honors and great 
er strength. In other words, companies 
which have ceased to fulfil their functions 
should cease to exist, and such business as 
they have should be taken over only by 
panies which are very much alive 
Merger of the Sick With the Strong. 
And that brings us to another consider 
ation: How far should the department go in 
sick company 
that each case, 
have to 


is 


com 


allowing the reinsurance of a 
with a strong one? It 
in 


is true 


all probability, would receive 








: And, in this connection, I deem it proper persons who are to be given control have in separate diagnosis and individual treatment, 
» pe » > ¢ ac- - t ¢ os ‘ . 
Penne at tke deeummant — A to add that mere saving of expenses 1nd the past been unfaithful to trusts commit- eee een oe eee ae y Ay ee RO 
insuring public thoroughly understands that general financial economy do not appeal to ted to them, or have used their positions for | njecs it ‘leariy Ge has aia ae 
aehinn tam tale . me ag the only factors tobe considered. True, profits not limited by their salaries, or have [Uless it is clearly demonstrated thut the 
no merger or reinsurance can take place un- they should be taken into account, but given heen indifferent to the duties imposed by health of the reinsuring company Is suffi- 
til the details thereof have been considered jheir proper place. Theoretically, at least, their trusteeships, or have demonstratea ‘l@2tly robust to enable it easily to take 
and approved by the department, then such it may be said that if all companies were their lack of anenites ability. the ania care of the transfusion of new blood rhis 
transactions, when they actually occur, smalgamated, the general operating expenses ation, or its equivalent should not be allow- question, I take it, is susceptible of solution 
would be effected with the minimum of might be greatly reduced, but, when that ed én take place , f by the actuaries and insurance experts of 
shock; that ~" assuming the department is proposition is advanced, its heresy is appar I make this suggestion because it seems to the bene ta and the department it 
worthy of public confidence; and I believe ont Were a general rule to be adopted—to me the department is in a good position to is certain that. if the business of the 
the surest way of bringing departments to which, of course, there would be exceptions, receive fairly accurate impressions of the CO™Pany to be reinsured is of such 
that standard is to place upon them the .< individual cases vary—it seems to me it men who figured suamiecaiie t By Be 1 bad quality that it may ultimately 
maximum of responsibility. The business of should be that amalgamation of companies ance world—indeed, it often has official rec- © danger the company taking it over, the re 
insurance is of such moment, and touches 4perating in the same field should not be ords by which it can be guided in gauging ("SUT@nCe should not be permitted, for the 
the people in such a variety of ways, that croouraged merely because the expenses of the character of those with whom it deals, '°280n that the department owes a duty, tot 
the States can well afford to so strengthen j,anagement of the total business of the two In allowing or disallowing any form of prac- culy to the policyholders in the weak cou 
the departments as to give the people the (ompanies might thereby be reduced. On tical amalgamation, or in any other matter ?\"%: but also, and quite as omportant, to 
benefit of a continuance of expert judgment tye other hand, if two or more comparative- where it is given sf Bae oo cha anced the policyholders of the reinsuring company 
and supervision over these creatures of the ly small companies can be united, where such proper use of its well considered esti- “> well as those who in the future may seek 
State whose business it is, in the great MA- each has its own separate territory, so that mates of men as will in effect place a prem protection therein : 
jority of ——- to furnish the only estate ihe union will result in one strong company, ium on character. In this, as in its other Reinsuring Impaired Companies 
which decedents leave. Therefore, let the ithe merger of such, for economical reasons, supervisory acts, the trust relation which In my judgment, whenever, on examina 
department examine and give its sanction to would seen desirable. In this case, the field the officers of any kind of life insurance tion, any company is found to be impaired 
the proposed reinsurance or merger, before of the joint operations would be the same companies bear to the membere and senate or so circumstanced that its impairment 
it takes place. as formerly covered by the individual com- should be emphasized ; tere to > — a "a of time, the de 
i rth ies. xanies, while the facts that the home office . : partment, before filing the report, should 
ale noes oon we wd Conpune een were reduced and the assets be- Bolstering Moribund Concerns. seek to bring about some kind. of remsur 
To define the principles which should hind the policyholders’ contracts greatly in- Another important question of policy.which ance for the benefit of the policyholders 
guide a department in passing upon the wis- creased, would appear to aan noms thie should be adopted by the department, is that This, I believe, it should insist upon, re- 
dom and necessity of proposed reinsurance jjore efficient cultivation ‘of che obe” fields, ‘he reinsurance of one company by another gardless of the clamor raised at the moment 
or merger ought not to be difficult, but, still, This, in the nature of things, should lead to should not be permitted where the reinsur by stockholders—if it be a stock company 
the subject is one which does not easily lend an increase in the insurance ‘written i: oe ing company, while perhaps entirely solvent. or by its officers, over “vested rights ind 
itself to accurate expression by one of lim- fields without the wiotae t ~o oles a is for any reason, in a casehardened or the usual indignant protestations put forth 
ited experience. It may truly be said that company in a given po are agg _ bs yale moribund condition. The effort should be, in by those who object to this affirmative kind 
no reinsurance or merger of stock companies the item of the reduction of hate office | ad all cases, to better insurance conditions, so of supervision Tae department’s duty is 
should be permitted merely at the behest of oneratin expenses should he ' ae aes that the bulk of permanent insurance would then, to conserve the situation, to hold it in 
stockholders. Where each of the entities is voheiee Ct should eg A ale aaie pe increase. The department generally knows Statu quo, so to speak, until it can make 
performing its function properly, and its offi- j, j¢ related to the other « ‘id — te te which companies are managed with skill and the best arrangement of which it is capable 
cers are successful insurance men of high \iiveq. — considerations i0- discrimination, and which ste not. From its for the policyholders. In this, and for the 
character and tried ability, the desire for Leaving the above, then, as a general insimate contact with all companies, it benefit of the business of insurance as a 
merger would, of course, be somewhat re- wtatement of bread policy what me of comes to feel. in no uncertain way, the Whole, I think it is entitled t he active 
mote; but the policy of keeping the public tuscan Bese oo oe y, at are some « forces working within each: it takes note of Co-operation of the solvent and reputable 
well supplied with as many solvent, reput- : by — the magnificent esprit de corps and en- companies with which it is in touch. Then 
able companies as possible should be adopted. Would Prevent Personal Profit. thusiasm among the management and field if ever, it seems to me, the horse trading 
It seems now to be accepted as a truism that First of all, no reinsurance should be per: forces of some companies, and cannot help tendencies of man should give way to a cer 
human nature is such that the average man mitted which, on its face or on due examina: being conscious of the slow-moving proces- tain patriotic attitude of mind, which should 
nust be prodded, urged and much persuaded tion, seems to be primarily for the benefit ses and general apathy in others—in short, be evidenced in the desire of the leaders in 
hefore he will do what he ought to do in the ef those who are profiting through commis- the difference between perfect health, with the insurance world to do what is necessary 
matter of protecting by adequate insurance sions by reason of it or on any sale of se- its consequent buoyancy, and dyspeptic in to save the insurance to the policy holders 
those dependent upon him: in other words, curities made necessary by such transaction difference with its depressing influence. By of the company under consideration, with 
and quite positively, that the agent has All of the details of the proposed action cbservation and comparison, it can easily see Cut taking advantage of the situation to 
come to stay, and that without him the busi- should be laid before the department and that the human equation is a large factor in drive a sharp bargain, I do not advocate the 
hess cannot prosper. Therefore, the more made public at the proper time, so that the esuecessfully advancing life insurance inter- taking over by a company of any business 
gcod companies there in the field, competing policyholders of both companies interested ests Human enthusiasm must somewhere 4t a loss, but I do suggest that at least the 
properly under the limitations of the law, may, if they so desire, thoroughly under- be injected into the machine, to secure the consideration moving those companies which 
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The Prudential Wants Agents. 


SELL LIFE INSURANCE 


What are your prospects? 


business that means profit and promotion. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Are you better off 
now than you were a year ago? Get into a 


Write To-day for Particulars. 
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could afford to render assistance and take 
vver the business should not be solely one 
cf profit to themselves. The reinsurance of 
the business of an impaired company ought 
to be easily accomplished, if the reserve is 
intact; if it is not, then an earnest effort 
should be made to reinsure all of the busi- 
ress in one company, in such a_ reduced 
amount as the reserve on hand will justify. 
The stronger the company thus dealing with 
the department, the better will be the result 
and the less likelihood of a large lapsation. 
It goes without saying that the department 
should do everything in its power to prevent 
the lapsing or surrender of policies, so that 
the company reinsuring the business will re- 
ceive as large a measure of benefit as pos- 
sible and not suffer from any considerable 
adverse selection. This it should do by suit- 
able advices to the policyholders interested, 
and by considerate and timely publicity. in 


thus working together to take care of in- 
surance interests, a more perfect under- 


standing and cordial relationship, in the best 
sense of the term, would result between the 
department and the reputable companies su- 
pervised by it. 

New York Law Favorable. 


I appreciate that all departments are not 
equipped to participate to the extent above 
suggested in reinsurance arrangements, and 
still the right to move for a _ receivership, 
which every State government has, ought to 
furnish any department sufficient power to 
take such a situation in hand, when it 
arises. In New York, by an amendment to 
the insurance law in 1909, the department 
is authorized—whenever a company is insoi- 
vent, or violates the law or its charter, or 
its officers refuse to give proper information 
concerning the company, or to submit its 
books and records for examination, or at- 
tempts to reinsure its business without ap- 
proval in advance by the superintendent, or 
whenever, it fairly appears that the further 
conduct of business by such company is 
hazardous to its policyholders or the public 
—to apply for an order to take possession of 
the company and, on the same being grant- 
ed, if the company is found to be in a condi- 
Aion warranting such action, on further or- 
der of the court, to proceed to liquidate. A 
reinsurance would naturally be a part of 
such liquidation, if the company proceeded 
against is a legal reserve company. 


In Practical Operation. 

In actual operation, this law gives the de- 
partment the opportunity to exercise its good 
in keeping insurance in force, when- 
ever possible During the few months this 
law has been in operation, its effect in New 
York State has been most salutary,while, as 
vet, it has not been necessary to apply it 
readjusting the business of many legal 
serve companies, in one or two notable in- 
stances, it has completely vindicated the ex- 
pectations of those who proposed and fram- 
the measure. It seems to be the, final 
legislative enactment which has given the 
department power affirmatively to take hold 
of dangerous situations and to use its organ- 
ization and position for the purpose of really 
conserving insurance interests. 


Reinsurance of Fraternals. 


And just one more thought as to the pos- 
sibilities of reinsurance, even at the risk of 
considered somewhat heretical. The 
operation of this new feature of the law has 
demonstrated to me, at least, the desirabil 
ety of saving from the wreck of fraternal 
secieties, in some instances, masses of once 
selected risks. I appreciate that, in the 
cases where fraternals fail. the selection ha 
run off as to the great majority of the mem 
bers. As you know, this class of insurance 
is written in amounts seldom exceeding $5,- 
000, and the premiums are paid monthly. If 
the insurance laws were generally amended, 
as recommended in the report of the New 
York department to the legislature this 
month, so as to give certain exemptions to 
legal reserve companies proposing to write 
policies in small amounts on the monthly 
premium plan, then the way would be paved, 


offices 


ed 


being 


at least, for negotiations for reinsurance he- 
tween the department—representing the 
membership of such orders which were 


ready to relinquish business or assume safer 


plans of insurance—and legal reserve corn- 
panies. Not for an instant do I lose sight 
of the enormous practical difficulties in the 
way of effecting a reinsurance between an 
institution having no reserve and one to 
which reserve is the foundation rock. If, 
however, it be made possible for a legal re- 
serve company to write intermediate or 
monthly premium business, with no more 


restrictions than now apply to the industrial 
Insiness, then such companies would be en- 


abled to take over certificate holders from 
fraternal orders, giving them reduced insur- 
ance at adequate rates and relieving them 
from the burden of extra or increasing as- 
sessments. The millions of wage earners to 
whom industrial insurance does not appeal, 


who feel unable to make the premium pay- 
ments required by old line insurance com- 
panies and are at present members of frater- 


nal orders at rates which can only lead to 
financial disaster, present an insurance op- 
portunity. If, through any of the refine- 


ments of reinsurance on any basis, the way 


of salvation can be shown them, it would be 
distinetly worth while, and one ean be par- 
*Address delivered at the Annual Public 


Meeting of the Association of Life Insurance 
Presidents’, held in Washington, D. C., Wed- 
nesday and Thursday, January 19 and W, 
1910. 





doned for expressing this hope, though its 
realization seems remote. 


Some Difficult Problems. 

I appreciate that there is a wealth of de- 
tail on the general question of reinsurance 
and merger, which it is not possible to go 
into in a brief paper of this kind. Many 
troublesome points will present themselves, 
such as the possibility of reinsuring the 
business of a participating company in that 
of a non-participating company, and vice 
versa; whether, where both companies are 
participating, a separate fund should be 
kept for the group of policyholders which 
come over by reason of the reinsurance; 
whether it is better to stop at a simple re- 
insurance or to attempt to go further in 
each case and effect an exchange of policies 
so as to establish an innovation with each pol- 
icyholder and thus bar any subsequent liti- 
gation which may be instigated by enterpris- 
ing lawyers. These and other questions will 
arise as the subject is developed, but, from 
my observations, I believe all are susceptible 


of settlement; indeed, some of them have 
been worked out satisfactorily in cases 
which have come before the New York de- 
partment. 


Summarizing Department’s Duty. 

Generally then, and subject to the varia- 
tions which are bound to arise, if the «e- 
partment sees to it that the reinsuring coim- 
pany is strong enough to take over the busi- 
ness, and is operating under honest and pro- 
gressive management; that both groups of 


policyholders will have justice done them as 
a result of the reinsurance, and benefit 
thereby; checks carefully the payments 


made to all parties by reason of such rein- 
surance, and assures itself that the transac- 
tion is not made primarily to benefit brokers 
or officers of either company; that the writ- 
ing of insurance will not suffer as a whole 
by undue restrictions resulting from such 
merger, and in each case makes every effort 
to keep all policies affected in force, it will 
have performed its duty in the highest sense 
to life insurance interests. 





Monthly 20-Payment Life. 


The Pacific Mutual Life has cem- 
bined a monthly payment life policy 
with its industrial disability. It charges 
a flat 25 cent rate per month on all ages 
between 18 and 50 for $100 life insur- 
ance, one year term, non-participating. 
On the extra hazardous occupations the 
rate is 50 cents. Thus for $1.25 or $1.50 
a month as the case may be, the as- 
sured gets accident, health and life in- 
surance. 





Massachusetts Mutual Life. 

An interesting report is that of the 
directors of the above company sub- 
mitted to policyholders by President 
William W. McClench. 

The amount of new insurance written 
in 1909 was the largest in the history 
of the company, and the amount of 
business delivered and paid for was 
also in excess of that of any previous 
year. 

During the year, 13,831 policies were 


issued, aggregating $33,493,408. This 
exc eds the amount of new business 
written in 1908 by $7,262,328. There 


were delivered and paid for in 1909 
12,358 policies, amounting to $30,206,- 
308, which exceeds the amount of paid- 
for business in 1908 by $7,559,734. 

The total insurance in force on Janu- 
ary 1 of this year was $242,415,512. 

Its gross assets at the commence- 
ment of this year amounted to $55,164,- 
772; reserves $48,687,762; total liabili- 
ties $50,649,050; surplus $4,515,722. 


Investment Forbidden by Conn. Statute. 





Under an old State statute Attorney 
General Holcomb, of Connecticut has 
advised that life insurance companies 
are prohibited from investing their 
funds in the securities of electrical 
companies. 





AGENCY SUPERVISOR WANTED. 


For Vermont, New Hampshire and 
Western Massachusetts, to develop ex- 
isting and establish new agencies for 
a prominent Connecticut Life Insur- 
ance Company already successfully 
operating in that territory for 50 years. 
Opportunity of advancement for an ac- 
tive and ambitious young man. Ad- 
dress, with full particulars about your- 
self, “Agency Supervisor,” Drawer 
1377, Hartford, Connecticut. 
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CASH INCOME 


OT Tee ee $5,655,775.43 
Interest and Rents..... ossg 2,053,048.38 
Considerations for Annuities 708,960.22 
All other Sources........... 491.37 


$8,418,275.40 


Total, 


ASSETS 


(Paid for Basis) 





U. S., State and Municipal 


DEE tcawesccset sees $17,565,725.48 
Mortgages, First Liens.... 19,625,314.76 
Policy Loans and Premium 

RE ee eee 7,466,191.17 


Real Estate, Book Value 
Cash in Banks and Office... 
Interest and Rents due and 


364,500.00 
855,539.38 


eee 951,623.79 
Deferred and Unreported 

PROOMUMS 2 oi cccse aq 659,962.48 
Due from Agents.......... 2,141.92 


Total, - =  $47,490,998.98 


Increase in Assets 
Increase in Surplus ........ 
Increase in Insurance. . 
New Insurance paid for 
Insurance in Force 


Cash dividends payable 


Increase in general surplus. 


Death Claims...... 


Dividends. 
Annuities . 


Matured Endowments...... 


60th ANNUAL STATEMENT 


OF THE 


NationaL Lire Insurance Company 


MONTPELIER, VERMONT 
JANUARY 1, 1910 


DISBURSEMENTS 


Surrender Values..... 


Total to Policyholders 
All other disbursements... . 


- $3,300,152.48 


Income Saved, 


Total, 


Insurance 


LIABILITIES 


(Paid for 


Reserves. . 
Annuity Reserves...... 
Extra Reserves 


Trust Fund Reserves. 


Policy Claims under adjust- 


ment. . 


Taxes payable in 1910 
Dividends payable in 1910.. 


Surplus, 


Total, 


Increase in deferred dividend credits 


THE YEAR 1909 SHOWS: 
..... °$3,464,929. 


DIVIDENDS 1910: 


se. $1,312,452.62 








OFFICERS: Joseph A. De Boer, President; Fred A. Howland, Vice-President ; 
James B. Estee, Second Vice-President; Osman D. Clark, Secretary; Harry M. 
Cutler, Treasurer ; Clarence E. Moulton, Actuary; Arthur B. Bisbee, M. D., Medical 
Director; E. A. Colton, M. D., Asst. Medical Director. 


MAKLEY & GSELLER, General Managers, 149 Broadway, New York, WN, Y. 
M. H. MULLENNEAUX, Manager, 119 State Street, Albany, N. Y. 

WM. V. DONOVAN, Manager, 304 Nat'l State Bank Bidg., Troy, N. Y. 

J, V. ALEXANDER, General Manager, 1134-6 Granite Bldg, Rochester, N. Y. 
DAY L. ANDERSON, General Manager, 386 Ellicott Square, Buffalo, N. Y. 


16,861,778. 
159, 187,877. 


$762,509.46 


te a naa 


DON FPR ET TN 


Tr ae 


$1,577, 115.49 
530,213.19 
345,597.12 
465,932.40 
955,921.48 


. 3,877,779.68 
1,240,343.24 


~ $8,418,275.40 


Basis) 


$36,662,825.00 
3,618,375.00 
189,285.27 
96,663.00 


91,628.36 
78,812.84 
161,031.19 
762,509,46 


$5,829,868.86 


$47,490,998.98 


549,943. 
5,040,034. 


186,564.23 
363,378.93 
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THE VITAL DEFECT OF THE ASSESSMENT SYSTEM 


inflexible Laws a Death-Knell to beaihoiitie Provision—Dissolution May Be 
Retarded But Cannot Be Defeated—Convincing Statistics Showing 
Increased Death Rate and Cost to Membership. 


Inherent in the nature of every in- 
surance society or fraterna: order con- 
ducted upon the assessment plan is the 
germ of its own ultimate dissolution. 
The law of mortality, that the death 
rate increases with age, is as inflexible 
as any other law of nature, and must 
inevitab'y prove the undoing of every 
society that fails to make adequate pro- 
vision from the start for the increas.ng 
morta ity of later years. 

There are no o!d men in the assess- 


ment society at the beginning; a few 
years later there are many. As time 
goes on, their relative number i1- 
creases, in spite of the influx of “new 
blood”; for nothing can prevent the 
advancing age of those already in the 


order. With the increasing proportion 
of old men, the death rate of fhe so- 
ciety increases and the cost advances 
Sooner or later an increase of rates, or 
the levy of additiona. assessments, be- 
comes necessary in order to pay curreni 
losses or to prevent the too rapid deple- 
tion of the emergency fund. An increase 
of rates never fails to engender wide- 
spread dissatisfaction, resulting in the 
withdrawal of many members. The lat- 
ter, as a rule, are sound lives that can 
obtain new insurance eSewhere. The 
impaired risks and the aged members 
remain; while at the same time it be- 


younger 
death rate and smal 


societies subject 





existence—15 years 
not found it expedi 


rates of assessment, 


its assessments, at 


Among the notable 


or o Wer—that has 
ent to increase its 
or the number of 
least once in that 


time—many of them more than once. 


examples of p:om- 


inent existing societies may be cited 


to a lower 
ler cost. LR a 


Thus every increase of rates inci eases 
the proportion of aged members and 


impaired risks. Thereupon the death Soci 
rate becomes higher than before, and 
the necessity for another inciease of Ancient Order United 


rates soon arises, resulting in the fur- 


ther withdrawal of 
further increase in 
cost. Thus the 
cease.ess round, 


influx of new memb 
ganization composed 


lives and aged persons, with a death 
rate in excess of any 


and a cost that is 


lution may be retar 


defeated, by the 


fund of an assessment 


ciety. 


the beginning. 


gone back 
rate of the earlier 


process 
until 
lapsing of good iisks and the waning 


Nothing but the 'egal reserve of 
the “old line” company, mathematically 
sufficient from the first to pay all poli- 
cies in full to the “last man,” 
vide for the increasing death rate that 
comes with increasing age. 

There is not an assessment society or 
fraternal order in existence—15 years 
old or older—that has not experienced 
a gradually increasing death rate from 
In no instance has the 
death rate, after reaching 10 in 1,090, 
permane 


sound lives and a 
the death rate and 
continues in 
the continued 
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Ancient Order United Workmen, N 
Ancient Order United Workmen, 


Knights of Modern Maccabees. 
Ladies of Maccabees of World 
— of Modern Maccabees... 
Loyal Americans of Republic .. 
Modern Woodmen of America 


United Order of Golden Cross. . 
United Order of Pilgrim F athers_ 


The advancing death rate 
dissolution. 
the increasing cost brings a decreasing 
membership, and from that point de- 


cline is swift and certain. In the fol- 
tabulation of conspicuous ex- 


the following. As there are few assess- 


iety 
Workmen, Nebraska.. 
. Dakota... 
BOMB cc csce 


Yeomen 


Catholic Mutual Benefit Association ......... 
Catholic Knights of America “ 


ptasophs.......... 
Foresters 





Knights and Ladies of Honor....... 


(Re 
of the World.........: 
MEN 555% ee cake cee 


d 


means in- 
Sooner or later, 
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ment statistics available earier than 
1888, it was frequently necessary in the 
tabulation to take for the “early death 
rate” the figures reported after the or- 
der was a'ready ten or twelve years old, 
as wil: be seen from the date column. 
Nevertheless, there is always a subse- 
quent increase. 


Early Death 











“« Assessm't 
tate aos 2s Katies In- 
Kate er =2& creased in 
Year 1, nat = Year 
1886 1892 3.4 8.8 1905 
1805 1895 2.6 8.4 1808-1004 
LXS3S 1889 5.3 13.7 19] 
1807 1897 1.0 6.3 1901 
1876 LSS &.4 14.5 1882-1004 
1877 1sSU 11.1 21.7 1SU0- LOO 
IS95 1807 40 s.1 LSUT- U6-US8 
1878 189% 6.9 lw. 1901-1909 
1881 1894 5.2 8.1 1898-1908 
1877 1888 11.3 15.3 1900 
1802 1895 5.1 8.9 1896-1902 
187 ISSO 12.7 42.3 1892-90-07 
1883 LSSS 4.7 8.3 1895-01 4H 
18s] 1888 5.9 8.4 1904 -1LU0G 
sv 1897 3 7.5 1890-1904 
1890 1893 3.3 7.4 1894-1906 
1900 1901 2.70 7.7 1905-1908 
1883 1897 4.4 5.7 1885-1904 
1881 18S8 5.1 14.0 1897-1005 
1895 1900 5.5 9.1 1899-1906 
1886 1897 5.0 8.65 1897-1903 
1877 Isso 13.3 18908-1905 
1883 1892 8.2 1897-1907 
1894 1805 8.0 1908 
S76 18th 17.3 1887-1908 
1879 LSSS-0) 18.7 194 
ISt1 L891 3.3 6.8 1893-1901 


death rate is shown; the date 
society attained its maximum growth 
and the decline began, with the death 
rate at that time; the remnant of in- 
surance in force in the last year of the 
organization, with the death rate at 
that date; and the maximum emergency 


when the 



































comes increasingly difficult to obtain advance with the increasing age of the anples of deceased assessment asso- fund accumulated by the society. wita 
new members in competition with order. There is scarcely a society in ciations and fraternal orders, the early the date. 
Assessment Associations. ’ 
: , Maximum Net 
When Early Mortality ______ Maximum Insurance Insurance Final Year Emergency Fund 
Society Location Organ- Death Death ig Death - 
ized Date Rate Date Amount Rate Date Amount Rate Date Amount 
liay State Beneficiary Assn..........--+se00s Westfield, Mass. 1881 1882 3.45 $47,710,625 10.8 1806 $32,465,800 19.6 1893 231,999 
Covenant Mut. Ben. Assn. of Ill............. Galesburg, Ill. 1877 1884 6.37 93 101,705,250 11.4 1898 16.3 1896 1,158,612 
Mass. Benefit Association . Boston, Mass. 1878 1883 5.04 1895 112,568,780 19.3 1896 19.6 1894 1,351,505 
National Life Assn. (Hartford) .... ...Hartford, Conn. 1888 1888 4.03 1896 32,305,590 14.6 18u8 12,636,385 25.4 1806 320,529 
Northwestern Masonic Aid Assn. (afterw ard t * - 
Northwestern Life Assurance Co.)......... Chieago, Ill. 1874 1884 6.00 182 55,908,000 11.7 1898 54.828, 400 21.9 18%; 1.006.400 
United Brethren Mut. Aid Society......... .. Lebanon, Pa. 1869 1881 2.83 18833 13,288,000 37.5 1505 3,510,500 56.4 18063 211,576 
Fraternal Orders. 
American Legion of Honor..............+..+-Boston. 1878 1879 .74 1887 185,671,500 -« 12.3 1 6, 50€ 70.1 1891 
A. O. U. W. Michigan Lodge.........sseee. Detroit. _ 1877 1888 6.70 1894 45,: 304,000 10.1 1905 16.1 1896 
Chosen Friends, Order of Sup. Council...... Indianapolis. 1879 1885 9.50 1889 8, 13.1 1899 2s. 17,000) 2.1 1s) 
Good Fellows, Royal Society of Sup. Assembly. Boston. 1882 1888 6.40 1888 339, 782,000 6.4 1904 303,000 oN 6 1902 
Royal Templers of Temperance .......-..+-- Buffalo. 1877 1889 11.8 1889 961,000 11.3 19S 16,19 », 60) 15.0 1900 
United Friends, Order of..............sse0e Poughkeepsie, N. ¥. _ 1881 1886 7.63 1889 40,890,000 11.5 1898 11,685,000 21.6 1892 
LIFE INCOME POLICIES. UNEXCELLED IN 
eit ' : . President, A. G. BULLOCK Secretar 
President Morton of Equitable Life ° ecretary, B. H. WRIGHT 


Calls Attention to Special Advan- 
tages of Two Forms. 


In a letter to policyholders Paul Mor- 
tor, president of the Equitable Life of 
New York, calls attention to the value 
of Life Income Policies, pointing out 
the special advantage in these forms. 
He says in part: 

Under what is called a LIFE-INCOME 
POLICY, the beneficiary is relieved of the 
burden of investing the insurance money 
and igs guarded against the danger of loss 
which might result from unwise counsel; for 
the proceeds of the policy are payable to the 
beneficiary in the form of a yearly INCOM i, 
payable for LIFE (in monthiy instalments if 
desired) 

1 want to direct your special attention to 
the LIFE-INCOME POL!CY on the EN 
DOWMENT form, which protects both the 
person on whose life the insurance depends, 
and the beneficiary. 

Take, for example, the case of a husband 
who insures for the benefit of his wife. if 
HE dies, SHE will receive an income for 
life. If SHE dies, HE will receive an in- 
come for life after the policy matures. If 
BOTH live, the income may be utilized for 
their JOINT benefit, and will continue dur- 
ing the lifetime of the SURVIVOR. 

This kind of insurance may be utilized in 
a variety of ways, such as the following: 
by a father for the benefit of son, daughter, 
or other dependent; by a mother for a son 
or daughter; by a son or daughter for either 
parent; by a brother for a sister, or by two 
sisters. 





It is figured taat Pennsylvania vill 
be paid $1,500,000 this year, through 
the operation of the 2 per cent. insur-| 
ance premium tax. 


Favorable 


—anp— 
Economy of Management 


THE 





Rates of Premium 


and still further reduced by 
Annual Dividends. 


Mortality 


in Force. 


| 
Extremely Low 








State Mutual Life Assurance Co. 


OF WORCESTER, MASS. 
INCORPORATED 1844 
Most Successful Year in History of the Company 


Provident Life 


AND Trust Company 
| 
OF PHILADELPHIA | 


1909—53% Increa-e Insurance Written Over 1308. 
WHY? The Superiority of Our Selling Proposition. 
OW PREMIUMS 
IBERAL POLICY 
ARGE VALUES 
ARGE DIVIDENDS 


WE CAN USE MEN WITH SNAP 
EDGAR C. FOWLER, Superintendent of Agencies 


Lirgest Increase io Insurance 
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in desirable localities representing a 


sixty-year old institu 
liberal, law-conform 
helpful Home offi 
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tions. Inquire NOW. 
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NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


PORTLAND, —_- 
FRED E. RICHARDS, President : ty > Font, 
Supt. Flatiron Bidg., Watertown, N. ¥. RECORD Increase in ie in ry, 
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IRVING S. HOFFMANN MANAGER. 





Ohio State Life Chooses Him as First 
Vice-President—sSucceeds C. P. 
Williams. 





In succession to C. P. Williams, re- 
cently resigned to join the forces of 
the Minnesota Mutual Life, the stock- 
holders of the Ohio State Life of Co- 
lumbus at the annual meeting held Jan- 
uary 18, elected Irving S. Hoffmann of 
Mansfield, O., as first vice-president 
and agency manager. Mr. Hoffmann 
formerly resided at the Ohio capitol 
and has been connected with the com- 
pany since organization. 

The directors elected were: Mark 
Cook, Mt. Gilead; W. B. Cosgrave, 
Zanesville; Dr. C. E. Schilling, Canton; 
Irving S. Hoffmann, Mansfield; W. F. 
Hoffman, Columbus; J. W. Halfhill, 
Lima; W. H. Picking, Bucyrus; W. H. 
Ramsey, Alliance. The Board reorgan- 
ized and elected the following officers: 
Lewis C. Laylin, president; Irving S. 
Hoffmann; first vice-president; Irving 
Drew, second vice-president; Joel C. 
Clore, third vice-president; John M. 
Sarver, secretary; Carmi A. Thompson, 
treasurer; Dr. C. E. Schilling and Dr. T. 
W. Rankin, medical directors; U. S. 
Brandt, general counsel. ; 

The following embraces the chief 
items of the financial statement for the 
year ending December 31, 1909: Gross 
assets $295,123.54, an increase of more 
than $105,000 in the year; the surplus 
increased about 50 per cent.; amount of 
new business written was more than 
$1,400,000. 





In Appreciation of Work Well Done. 





The Pittsburg, Philadelphia and Al- 
lentown azencies of the Equitable Life 
held an “All-Pennsylvania” Outing and 
Convention at Atlantic City last week, 
the delegates having earned their right 
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to 20 through business secured during 
the month of December. The Philadel- 
phia agency, in charge of the Supervisor 
of Agenis, E. P. Langley, had 20 dele- 
gates; the Allentown Agency, under its 
manager, Mr. J. L. Ramsey, 10 dele- 
gates, wth the following delegates from 
the Pittsburg agency: 

H. K. Beegle, Pittsburg; C. A. Bur- 
dick, Smethport; W. H. Daughenbaugh, 
Pittsburz; Wm. M. Duff, Pittsburg; L. 
Fosdick, Pittsburg; R. C. Gailey, Pitts- 
burz; S. W. Guthrie, Indiana; C. M. 
Hooker, Bradford; Roy L. Hartzell, 
Youngstown, O.; Dr. W. A. Longan- 
ecker, Pittsburg; F. J. McFarland, 
Dunbar; J. C. McIlvaine, Houston; W. 
H. McManus, Pittsburg; C. R. Notman, 
Pittsburg; Geo. G. Norris, Harrisburg; 
W. B. Petty, Pittsbury; W. J. Powell, 
Pittsburg; C. N. Ramsey, Beaver Falls; 
J. R. Rote, Harrisburg; J. K. Skelley, 
McKeesport; Dr. A. L. Sherrill, Pitts- 
burg; Mrs. C. A. Strickland, Warren; 
Edward A. Woods, Pittsburg; Lawrence 
C. Woods, Pittsburg; N. S. Wooldridge, 
Pittsburz; S. O. Wright, Zelienople. 

The Pittsburg delegation left its city 
last Thursday night, joining the Phil- 
adelphia and Allentown azencies at 
Philadelphia the next morning where all 
proceeded to Atlantic City in a special 
car. The‘ headquarters at Atlantic City 
were at the Hotel Chalfonte. The party 
spent Friday, Saturday and Sunday 
at the shore. The convention held one 
session on Friday and an all-day ses- 
sion Saturday, including the evening. 
Sunday the party spent as each dele- 
gate choose, some of them, perhaps, 
automobiling part of the day, over to 
Cape May. 





Yearly Gains. 





The Maine Agency of the Equitable 
Life, F. H. Hazelton, manager, paid for 
$1,100,000 during 1909. The new premi- 
ums for the year were 55 per cent. in 
excess of those for 1908. The paid 


business of the agency for the past five 
years was as follows: 1905, $666,000; 
1906, $742,000; 1907, $789,000; 1908, 
$869,000; 1909, $1,100,000. 





Maryland Insurance Bill. 





Benjamin F. Crouse, insurance com: 
missioner, has compiled a comprehen- 
sive draft to a proposed bill for the re- 
vision of the insurance laws of Mary- 
land which has been submitted to the 
consideration of the legislature which 
convened this month. 





Revoked Agents Licenses. 





The Colorado insurance department 
has revoked the licenses of T. P. Geo- 
ghehan of Glenwood Springs and Mil- 
ton A. Lantz of Las Animas. The ac- 
tion of the department was based on 
failure of the agents to render an ac- 
count to the general agents of the com- 
panies they represented of certain pre- 
miums collected. 





Manager at Providence. 





Courtney Baylor, for some years man- 


ager of the Phoenix Mutual Life at | 


Boston, has been appointed manager of 
the company at Providence, taking 
charge February 1. 





New Jersey Agency Appointments. 





Aetna, Niels A. Nielson, Perth Am- 
boy. New York, C. F. Hudson, Phila- 
delphia, Pa., Alexander Weintrob, At- 
lantic City. State Mutual, J. E. Henry, 
Plainfield. Sun, G. A. Moncur, Newark; 
Peter J. Schwarz, Jersey City. Travel- 
ers, S. D. McDowell, Newark. 





Jay Bergen Ogden has been appoint- 
ed assistant medical director of the 
Metropolitan Life. 
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1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


BO idiceccteucs chad $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 
DD cccesovees «+e. 20,471,723.76 
Dividend Endowment 
Fund (Deferred 
Dividends).......... ° 
OR IIE. ooo cavcas 
Insurance in Force..... 


1909 


1,970,463.00 
1,287,177.94 
88, 368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 
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Loans on Rea! Estate. 


centage of appraised value. 


Loans to Policyholders..... 


held by the Company. 


Premium Income, 
Total Paid Policyholders, 1909 





Loans on Approved Collaterals 


3onds and Stocks Owned.... 
Being Bonds, $4,966.952.68, of Municipalities, Rail- 
roads and other Quasi-Public 


Accident Department, 1909 ..... 


BALANCE SHEET AS OF DECEMBER 3lst, 
ASSETS 


$6,910,666.00 


Amount of Loan does not ¢ exces ed the Statutory per- 


538,202.84 
2,734,208.65 


In no case does amount of Loan exceed the Rese rve 


5,369,411.81 


Corporations, and 


Stocks, $402,459.13, all valued as of December 
31, 1409. 
Rin US CII 6S ois oa coe kk wee Obes 1,227,494 37 
Los Angeles income property, including Home Office 
Building. 
EE LS 9 cw padewean. Valasd ca gad 186,381.16 
Aecrued but not due 
Outstanding and Deferred Premiums 
Si II 6 oe. ac sine onc ve teeceee'ss 502,613.97 
Accident Department.................... 257,188.60 
Net Amount, Reserve charged in Liabilities. 
te ere eh tate Cen ty od, 708,036.88 
Including Deposits bearing Interest. 
Total Admitted Assets ..................... $38, 429,204.28 
New Life Business Written, 1909. ... ..  ...... cc cece cwecce $ 22, 237, 979. ov 
Total Life Business in Force.......... a6: Swandiene Sareea 111,539,785.00 
er OID? on seise cebgeeieeeA svincs ho xeee omen 6,164.528.42 


1,007 ,370.59 
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LIA BILITIES 


Reserve on Policies............¢.000... 


Claims in Process of Adjustment.............. 137,878.21 
Being Claims reported, but of which Proofs have not 
yet been received, or are incomplete. 
Premiums and Interest Paid in Advance ...... 94,800.87 
Reserved for Taxes Payable 1910............. 58,000.00 
Surplus Set Aside for Future Dividends to 
NS is hn irons wus 4 bok aleuns 223,879.47 
ee NN oko vk o's > kink) ck tiewcSs 148,028.47 
Including $12,961 25 set aside for Medical Fees and 
$84,314.51 fur Agents’ Commissions in Accident 
Department 
Total Liabilities................. 16,801 ,202.21 
Mg isda bts Sid aeehmamies 1,000,000.00 
Surplus, Unassigned.............. ee ree 628,002.07 
Total.. $18, 429,2: 4.28 
"| Increase in Life Business in Force... Pion none made atin on vi ase $7,: 36,906.00 
ee ee er eee, eS eee eer re ee ne 2,329,130.57 
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WISCONSIN SITUATION REVIEWED 


Interesting Correspondence Between Mutual Benefit Life and Insurance De- 
partment—Conditions Outlined Under Which Company 
Would Re-enter the State. 


Following a visit at the home office 
of the Mutual Benefit Life (voluntary 
upon his part) by Edward A. Ketcham 
of the Wisconsin Insurance Depart- 
ment for the purpose of discussing the 
insurance laws of that State, Vice- 
President E. E. Rhodes of the Company 
wrote a letter outlining changes in 
statutes under which the Mutual Bene- 
fit would be willing to re-enter Wiscon- 
sin for business. His letter, though 
lengthy, is a review of the situation of 
the Badger State, which compelled an 
exodus of companies from its borders, 
and is given herewith: 

Following the discussion regarding 
the insurance laws of your State which 
occurred during your visit to this office 
on the 21st and 22d ult., I take pleasure 
in forwarding you this letter in fulfill- 
ment of our ‘understanding. 

In order to make clear the changes 
which appear to me to be desirable in 
the laws of your State I shall have to 
refer to the present laws, and in doing 
sg I trust I shall succeed in convincing 
you that The Mutual Benefit Life In- 
surance Company did not withdraw 
from your State on December 31, 1907, 
on account of any mere technicalities, 
but that the reasons for this action 
were serious and controlling. 

Let us turn first to Chapter 687 of the 
laws of 1907 (Section 1946x of the In- 
surance Law), especially to the defini- 
tions of “Deposit,’’ “Expense Charge,” 
“Mortality Charge,” and “Terminal Re- 
The following table sets forth 
years the various 


serve.” 
for the first five 
quantities referred to above in the case 
of an Ordinary Life Policy issued at age 
25 for $1,000 with a stipulated premium 
of $26.35, the reserve being computed 
according to the American Experience 
Table of Mortality, with 3 per cent. in- 
terest: 
ORDINARY LIFE POLICY 
Am. Ex. 3° Net Premium, $21.08 


the current policy year. I am aware 
that at the recent sesston of your legis- 
:ature the sentence “Under the net level 
premium plan with uniform gross pre- 
mium, it is called ‘loading,’” was 
stricken out of the definition of “Ex- 
pense Charge,” but the sentence so 
stricken out was simply explanatory, 
and the above table is based upon the 
law as it stands after the recent amend- 
ment. 

Let us turn now to Chapter 657 of the 
laws of 1907, Sections 1950n, 19500, 
1950p, and 1950q of the Insurance Law. 
Section 1946x provides that unless the 
context of any statute or law relating to 
life insurance indicates otherwise, the 
words and phrases defined in Section 
1946x shall be understood in the sense 
therein set forth. In Chapter 657 there 
is nothing to indicate that the phrase 
“Expense Charge” is to be understood 
in any other sense than the one set 
forth and defined in Section 1946x. If 
we were doing business in Wisconsin, 
therefore, we could include in sub-divi- 
sion “a” in the report called for in Sec- 
tion 1950n, nothing more in the case 


of such a policy as the one above set | 


forth, than the expense charge shown in 
the table for the first policy year. 
Under Section 19500 we would not 
be permitted to 
that sum, and that sum would have to 
cover all the items set forth in sub-di- 
vision “b’’ of Section 1950n. The same 
is true, under Section 1950p of the total 
business. 
Expense Limitation. 

I have before me the amendment 
made to Section 1950q at the recent ses- 
sion of your Legislature, and am aware 
that as amended the expenses which 
have to be met by the expense charge 
are limited to commissions and ad- 
vances to agents; but it is a well under- 
stood fact that under business condi- | 
‘ions now existing or likely to exist, a | 
company cannot place upon its books 
an Ordinary Life policy issued at age 35 
for $1,000 at a commission of 20 per 
cent., which is all that your law allows. 
I am aware that a different construction 
has been placed upon the law; but the 
officers of this Company cannot agree 
with such construction ang do not be- 


expend more than | 








lieve that it would be sustained by the 


AGE 35 $1,000 


Stipulated Premium, $26.35 





1) (2) (3) (4) 5 * ” (6) a a (7) | 
les min: »posit Mortality Sum f 4 epos Sum of Stip- Ex: e:se 
Year Terminal Depost Charge and Mortality ulated Pre- ~~ Charge 
— Charge mium and 6— 5 
(3) + (4) Terminal Reserve 
of Preceding Year | 
, $12.88 $12.51 $8.57 $21.08 26.35 $5.27 | 
eee. 26.13 25.37 8.59 33.96 39.22 5.27 | 
ite 39.76 38.60 8.61 47.21 52.48 5.27 | 
y Tae 53.77 52.20 8.64 60.84 66.11 5.27 | 
mes 68.16 66.17 8.68 74.85 80.12 5.27 | 
The Terminal Reserve is the full courts, and they do not therefore, see | 
cent. re their way clear to accept it. 


American Experience 3 per ; 
serve, and is the liability with which 
this company must charge itself in or- 
cer to fulfill the conditions of its pres- 
ent policy contracts. These reserves 
cannot be altered. 


The “Deposit” is, as defined in the 
law, the Terminal Reserve discounted to 
the beginning of the policy year at the 
rate of interest assumed. These amounts 
also must stand as set forth in the table. 

The “Mortality Charges” as they ap- 
pear in. the table are the only figures 
which meet the necessities of a policy 
carrying the full Am. Ex. 3 per cent. re- 
serve. 

If the correctness of the Terminal Re- 
serves, the Deposit and the Mortality 
Charges shown in the table be admitted, 
and I do not see how it cam be denied, 
then the “Expense Charge,” shown in 
Column 7 of the Table must also be 
admitted, because, it is, as defined in 
your law, the excess of the stipulated 
premium and the terminal reserve of 
the preceding policy year over the sum 
of the mortality charg2s and deposit for 


In making the above argument I be- 
lieve that I will not be understood as 
being desirous of enjoying freedom w 
pay extravagant commissions for new | 
business. The fact that we are doing | 
business in New York under an expense 
limitation admittedly more severe than 
the expense limitation in Wisconsin ac- 
cording to the official construction 
placed upon the law, and that we are | 
using only a fraction of the amount al- 
lowed under the New York law, to say 
nothing of the established reputation 
of the company for economical manage- | 
ment of its business, is enough to dispel 
any such idea. 

Computation of Policy Liabilities. 

I have also before me Chapter 209 of 
the laws of 1909; but this relates only 
to the manner in which the company’s 
policy liabilities shall be computed, and | 
does not, therefore, affect the question | 
discussed above. 

I would like to turn now to Chapter | 
636 of the laws of 1907, Sections 1952a, | 
1952b, 1952c and 1952d. Section 1952a 
provides that companies shall annually | 


“as of the thirty-first @ay or December” 
ascertain and determine the excess of 
assets over liabilities, and that after 
setting aside the amount which it will 
retain as a contingency reserve and 
other sums, “the remaining surplus 
shall be apportioned equitably to all 
other policies entitled to the share 
therein.” Section 
the company shall annually ascertain 
and credit the share of each participat- 
ing policy (other than deferred dividend 
policies) in the profits, savings, earn- 
ings or surplus. Section 1952¢ provides 


that the amount ascertained to be due | 
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to each policy, together with the inter- 
est earnings and accrevions thereto, 
shall be carried as a distinct and separ- 
ate liability to such policy, and shall, 
except as otherwise provided in con- 
tracts heretofore issued, be paid or ap- 
plied or be subject to be withdrawn in 
each policy year. In apportioning divi- 
dends it is not practicable to distinguish 
between policies with annual, semi-an- 
nual and quarterly premiums. On De- 
cember 31 one policy might have paid a 
full year’s premium, another similar 
policy a half-year’s premiums and 
still another a quarterly year’s premium. 
Practically all would have to receive the 
same dividend regardless of whether the 
balance of the preceding year’s premium 
in the second and third cases was paid. 
Such a course would be grossly in- 
equitable, but it is apparently required 
by the law. 

To sum up, the law provides that tne 
surplus shall be ascertained and appor- 
tioned as of the 3lst day of December 
in each year, that it then becomes a 
liability, and, consequently, each poli- 
cyholder would be entitled to the divi- 
dend whether the insurance was carried 
to the end of the policy year or not. 
The effect is that dividends would have 
to be apportioned on the basis of calen- 
dar years, instead of policy years. The 
apportionment of surplus is a very col- 
plicated question, and would be more so 

‘ P 
on a basis of calendar years instead of 
policy years. We cannot aitord to throw 
overboard a practice which we followed 
trom the beginning and wiich has been 
pertected to the fullest possible extent. 

Section 1952d provides that not less 
than thirty, nor more than sixty days 
prior to the time when any dividend is 
payable, the company shall furnish eacno 
policyholder with a statement showing 
the percentage of mortality gain actual- 
ly experienced, and the percentage al- 
lowed to the particular policy named in 
the statemnt, the gross and net rate ol 
interest earned, and the rate used in 
computing the dividend. The saving in 
the expense cnoarge of the individual 
policy must also be stated. It is appar- 
ent that a company cannot comply with 
this requirement if its dividend year be- 
gins January 1. It would be impossible 
to have such statements ready for dis- 
tribution before, say, June 1 or July 1, 
so that a policyholder whose premiums 
tell due between January 1 and the date 
when the dividend year would begin 
could not be credited with his dividend 
for the preceding year when he paid his 
premiums. The Mutual Benefit has out- 
standing contracts which provide that 
dividends will be crédited as premiums 
are paid. It cannot comply with the 
terms of these contracts and comply at 
the same time with the requirements of 
Section 1952d. If the law did not con- 
flict with the terms of its outstanding 
policies, the company could not comply 
with the law without depriving practic- 
ally one-half of the body of policyhold- 
ers of the decided benefit of receiving 
their dividends as their successive pre- 
miums were paid. If it were possible to 
comply with the law there would remain 
grave and serious objections to the form 
of the statement. For example, a com- 
pany must state the percentage of mor- 
tality gain actually experienced, and 
the per cent. of mortality gain included 
in the individual dividend. The actual 
mortality gain cannot be stated for in- 
dividual policies, and the gain experi- 
enced on the aggregate business may 
and will differ from the factor used in 
computing that part of the dividend 
arising from favorable mortality. It is 
a common practice in computing divi- 
dends, to use a portion of the mortality 
gains on new policies to help defray 
the expense of putting new policies upon 
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the company’s books. In fact, some 
companies do not distribute any mor- 
tality gains. Both practices are justi- 
fied by sound business considerations, 
but such considerations cannot be made 
clear to an uninformed public, and the 
statement in question, instead of en- 
lightening the policyholder, would tend 
to confuse and mislead him, and would 
be likely to produce unjustified litiga- 
tion between a company and its policy- 
holders. 

When we withdrew from Wisconsin 
we objected to Chapter 483 of the laws 
of 1907, Section 19550-5, on account of 
the ambiguities in the laws. If these 
ambiguities be removed so that there 
is a general understanding regarding 
the meaning which is to be placed upon 
the laws, it is entirely immaterial to us 
whether Section 19550-5 be changed or 
not. 


I come now to the change in the laws 
which would pave the way for us to re- 
enter Wisconsin. 


Suggested Law Amendments. 
Section 1952a should be amended by 
striking out the words ‘‘as of the thirty- 
first day of December,’ between the 
words “annually” and “ascertain,” so 
that the section would read as follows: 


“1952a—Every life insurance company 
having in force any policy of insurance 
issued or delivered in this State upon 
the mutual or participating plan shall 
annually ascertain and determine the 
excess of its assets over all reserve lia- 
bilities and all other liabilities consti- 
tuting its profits, savings, earnings or 
surplus, and also the amount of unap- 
portioned surplus which it will retain 
therefrom as a contingency reserve. 
After setting aside such unapportioned 
surplus, such sums as may be required 
for the payment of authorized dividends 
upon the capital stock, if any, and such 
sums as may properly be held for ac- 
count of existing deferred-dividend poli- 
cies, the remaining surplus shall be ap- 
portioned equitably to all other policies 
entitled to share therein.” 

There are very serious practical ob- 
jections to making the apportionment 
as of December 31, and the law loses 
none of its force if it requires, as the 
amended law would provide, that the ap- 
portionment shall be made annually and 
equitably. 


Section 1952c should be stricken out. 
I have endeavored to amend it so as 
to make it workable, but have not suc- 
ceeded, and I do not believe that under 
the provisions of Section 1952a it is 
necessary. It contains all kinds of pos- 
sibilities for trouble. For example, it 
speaks of interest earnings and accre- 
tions, which might be held to mean that 
if for any reason a dividend is not paid 
on the due date, the company will be 
liable for interest on the dividend from 
the due date until it was paid, although 
the company might be in no wise re- 
sponsible for the non-payment, and the 
amount having been set aside out of the 
company’s funds and held waiting the 
pleasure of the insured, is no longer 
among the invested assets. Then again, 
it is provided that all apportioned divi- 
dends shall be carried as a distinct and 
separate liability to the policy. Our 
first dividend is payable at the begin- 
ning of the second policy year; i. e, 
when the second year’s premium is 
paid. Under Section 1952c we could no 
longer pay our first dividend in this 
manner, and the result would be that 
under such a law the first dividend 
would not be paid until the end of the 
second year. Then, again, it is provided 
that dividends shall be paid or applied 
or be subject to be withdrawn in each 
policy year. In December of each year 
we apportion dividends for the ensuing 
year to such policies as shall be in force 
on their anniversaries, the apportion- 
ment being made, as stated above, on 
the basis of policy years. The expres- 
sion referred to above might be con- 
strued as giving policyholders the right 
to the dividend before the end of the 


policy year, and before the dividend 
was actually earned. 


Section 1952d should be amended by 
striking out the words “not less than 
thirty nor more than sixty days prior to 
the date of distribution of the dividend 
on any policy in any year after the 
year 1907,” and by inserting the words 
“if requested” between the words 
“shall’”’ and “‘mail;” so that the section 
would read as follows: 


“1952d—Every Company having in 
force in this State any policy within the 
provisions of Section 1952b shall, if re- 
quested, mail to the Insured named in 
each policy, at his last known post of- 
fice address, a statement of the appor- 
tionment of surplus to such Insured ac- 
cording to the last dividend ascertain- 
ment, which statement shall be in the 
following form.” (Here insert statement 
as it appears in the present law.) 


We are entirely willing to furnish any 
policyholder who desires it, the infor- 
mation required by Section 1952d, but 
are not willing to incur the heavy ex- 
pense involved in preparing such a4 
statement for every policyholder. We 
do not ask that the requirement be 
abandoned altogether, but that we 
should be relieved of the heavy burden 
of expense, the carrying of which would 
not, as we see it, be of any material 
benefit to our general body of policy- 
holders. I am aware that the require- 
ment in Section 1952d relating to the 
copy of the annual statement and gain 
and loss exhibit as filed with the Com- 
missioner of Insurance, has been re- 
pealed. 

In Section 1954 the words “‘the amount 
paid to sub-agents, the amount paid out 
in expenses of the agency, and the net 
compensation of the general agent” 
should be stricken out of Item 25, so 
that this item will read as follows: 

“25—The salary, compensation and 
emoluments received by officers, direc- 
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Income 
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Death claims and matured endowments.............. $2,756,838 
Surplus returned to policyholders in dividends ..... 1,335,353 
Surrendered and cancelled policies. ................. cc cceecee. 1,114,095 
Total payments to policyholders....... $5,206,286 
ope Cee eI ica each eACaWN kn pusditv en 60a tmacUN wees 6 bbnkcenciuLk 1.700.880 
Total disbursements...... .. ............ isibwasdaniens 36,907, 166 
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shown above - - - - - ° ° 80 
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Innewinsurance’  - ° « " . ‘ a 7,559 124 
In insurance in force ° ® - - ‘ - 18,028,895 
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ors or employees, and where the same 
imounts to more than three thousand 
lollars, also salary, compensation and 
moluments of three thousand dollars 
or Over, received by any person, firm or 
‘orporation, with particulars as to 
lates, payees, and the authority by 
vhich the payment was made; also all 
salaries paid to any representative 
ither at the home office or at any 
yranch office or agency, for agency 
upervision, also the commissions re- 
eived by each general agent stated 
eparately as to first year and renewal 
ommissions.” 

Apportionment to General Agents. 

We have a number of General Agents 
vho are very efficient. Their territory 
night be divided and given to severa: 
nen. Suppose, for example, that we 
iad five agents where we now have one, 
ind that the net compensation of each 
f the five is one-fifth that which the 
ingle agent now receives. Our business 
uay or may not be transacted more 
atisfactorily by the five General Agents 
han it is by the one; but the outgo, so 
ar as the Company is concerned, would 
ve the same, and the net compensation 
said those who have supervision of the 
field would be the same. Persons who 
ire not cognizant of the facts, would 
ve likely to conclude that compensation 
if the single agent was exorbitant, and 
n this respect the information called for 
1y Item 25 would be misleading. More- 
iver, the information cannot be ascer- 
ained from the Company’s books, our 
lealings being entirely with the Gen- 
ral Agent. We pay the General Agent 
vhat the business is worth to us, and he, 
ike any middleman, makes what profit 
ie can. 

There are other changes which we 
would like to see made in Section 1954. 
We ought not to be required under 
items 30 and 34 to ascertain the number 
f policy loans. We have thousands of 
small premium loans. The exact num- 
ber could not be ascertained without ex- 
mining our accounts for every individ- 
ial policy. This would require consid- 
erable time and trouble, and the infor- 
mation when ascertained would be of no 
value. The amount, of course, appears 
n our financial statement. 

Item 31 is indefinite; but the policy 
exhibit shows the number and amount 
f lapsed policies, and the gain and loss 
xhibit shows the profit thereon. Item 
31, we think, should be stricken out. 

Section 1950q should be amended by 
striking out the words “‘‘any policy” be- 
tween the words “of’’ and “make,” and 
inserting in lieu thereof the words 
‘policies issued by it during such year;” 
by inserting the word “aggregate” be- 
tween the words “greater than” and the 
word “expense;” and by changing the 


word “charge” to “charges” and the 
word “policy” between the words 
“such” and “any” ito “policies;” so that 


the section will read as follows: 

‘Section 1950q—No company mention- 
ed in Section 1950n shall in any calen- 
dar year on account of policies issued 
by it during such year, make or incur 
any expense or permit any expense to 
be made or incurred on its behalf or 
under any agreement with it for com- 
missions and advances to agents, great- 
er than the aggregate expense charges 
becoming available on such policies in 
such calendar year.” 

You will notice that I omitted the part 
stricken out at the recent'session of 
your legislature. The object of the 
amendment proposed above is to enable 
the Company to avoid disturbing its 
present agency contracts, as it might be 
obliged to do in some extreme cases if 
the law applied to individual policies. 
We have now a commission scale which 
is consistent and is based upon a prin- 
ciple which we would not care to aban- 
con. Compared with tne commissions 
paid by other companies, it is very mod- 
erate. Nothing would be gained, and 
much might be lost, by any attempt to 
alter it. 

Definition of Expense Term. 

I would also suggest that another 

section be created which I presume 
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would be known as “Section 1950u,” and 
which would read as follows: 

“Section 1950u—The term ‘expense 
charge’ in Sections 1950n, 19500, 1950p 
and 1950q shall be held to mean the 
maximum expense charge obtainable by 
employing any method of computing 
policy reserves established in Sections 
1950 and 1950c.” 

The addition of this section would be 
in line with the construction which has 
been placed upon the law by the Insur- 
ance Department, and would simply re- 
move any doubt which might be enter- 
tained regarding the correctness of such 
construction. 

The above suggested amendments do 
not, so far as I can see, destroy any ob- 
ject which the framers of the laws had 
in mind. They do not, in my opinion, 
weaken the law, but they do clarify it. 
in thus attempting to supplement the 
discussion which we held during your 
recent visit to this office I have devoted 
much time and thought. I trust that 
this has not been in vain. I shall be 
very glad to answer any questions which 
may be asked regarding any of my sug- 
gestions, and to discuss any matters re- 
lating to the subject, with the under- 
standing that whatever the result of 
such discussion may be, neither the de- 
partment nor we will be committed to 
any position, or that any publicity will 
be given thereto other than that which 
may be agreed upon between us. 

My views regarding the necessary 
changes in the law might, of course, be 
modified if any changes were made at 
the recent session of the legislature of 
which I am not aware, or by official 
rulings which are not in my possession. 
I cannot say whether the changes I 
have suggested would be acceptable to 
other companies which have retired, as 
[ have written this letter without con 
ferring with them. 

Loss Suffered Through Withdrawal. 

While I shall be very glad to engage 
in any discussion which has for its ob- 
ject the establishment of a better un- 
derstanding between us, and would even 
be willing to visit Madison for that pvr- 
pose, the Company cannot make the 
same efforts to return to the State that 
we made to remain in the State when the 
present laws were under consideration 
At that time our retirement was a seri- 
ous blow. It meant the aestruction of 
an agency force which had been vears 
in building and which represented the 
investment by the Company of a con- 
siderable sum of money. It meant, also 
financial loss to our agents who had 
served us faithfully and whom we were 
anxious to protect. It also meant, pos- 
sibly, a very heavy lapse rate with a 
consequent loss of business already se- 
cured. The situation now is very dif- 
ferent. Our agency organization in 
Wisconsin is destroyed, and can be re- 
established only at a heavy expense 
Our lapse rate in Wisconsin has been 
even lower since our withdrawal from 
the State than it was before ovr with- 
drawal, implying perhaps, that ovr poli- 
cyholders, knowing they could not re- 
rlace any lapsed insurance with new 
Insurance in this companv. have valved 
their policies more highly since the 
Commany’s withdrawal than prior there- 
to, althovgh our lanse rate in Wiscon- 
sin has always been low. We can truly 
say, therefore, that we are not as anx- 
ious to return to Wisconsin as we were 
to remain in the State. although we shall 
be very glad to return if the way is 
opened for us to do so. 

DEP. COM. EKERN’S REPLY. 

After efforts. extending over several 
months, to secure a renly, H. l. Fkern. 
Denuty Insurance Commissioner. re- 
plied under date of December 22, 1909, 
as follows: 

At the time vour letter to Mr. Ketch- 
am was received our legislature had 
just adjourned. A veto on the last day 
of the session. when no further legicla- 
tion could be considered, left the law 
in a condition which anneared to prac- 
ticallv prohibit the examination of com- 
nanies and the law still nositively re- 
cuired such examination before a com- 
pany which had withdrawn from the 
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State could be re-admitted. The attor- 
ney general subsequently held that 
such was the law and that while money 
should be collected from companies to 
the amount expended in examinations 
no part of the money so collected could 
be used in paying the expenses of the 
examinations nor could any such ex- 
penses be met out of the State treas- 
ury. Such is the situation now. Imme- 
diately upon the adjournment of the 
last session of the legislature, the Gov- 
ernor, upon having his attention called 
to the situation created by the veto, 
stated that this matter would be sub- 
mitted to the legislature at a special 
session which it was then understood 
would be called this winter. Such spe- 
cial session has not yet been called. 
There is serious question as to the cor- 
rectness of the attorney general’s opin- 
ion but it is uncertain when the matter 
may reach the court for a final deter- 
mination. It follows therefore that un- 
der present conditions this department 
has had but little immediate interest in 
the readmission of companies which 
withdrew from the State. The depart- 
ment stands ready to do anything with- 
in reason to obviate the difficulties in 
the way of examinations and as soon as 
these obstacles can be removed will be 
ready to welcome any company which 
ought to be admitted to the State and 
which desires to comply with our laws. 
Satisfied With Present Statutes. 

However, the greater part of your let- 
ter is devoted to suggestions for chang- 
es in our laws. These are matters 
which we have gone over fully before 
with you, both at legislative hearings 
and before the Association of Life In- 
surance Presidents, and we are well 
satisfied that our difference of opinion 
arises both from a difference in inter- 
pretation and in our viewpoint of the 
desirable objects to be effected by legis- 
lation. The laws meet with the general 
approval of the people of Wisconsin, 
and careful observation of their practi- 
cal operation since their adoption has 
but strengthened our conviction that 
this legislation is highly in the interest 
of policyholders and of the public gen- 
erally. As to the matter of interpreta- 
tion we have found no difficulty during 
the two years past, either with our do- 
mestic companies or with the compa- 
nies from other States which have con- 
tinued to do business in the State. And 
the fact that the Northwestern Mutual 
Life Insurance Company of this State 
for the year 1908 showed a gain in in- 
surance in force of over $61,000,000 
against a total net gain of but little 
over $88,000,000 for the twenty-five larg- 
est companies as shown in Brown’s 
Book of Life Insurance Economics 
would indicate that this company has 
not suffered from fear, either that our 
interpretation of the law is wrong or 
that the laws themselves would destroy 
the business of life insurance. We do 
not, of course, feel that the wording of 
the laws is perfect. That rarely hap- 
pens. But in view of their practical 
operation for two years without fric- 
tion we see little need of change. Until 
we are satisfied of a better wording 
which will preserve the purposes of tho 
laws without leading into new difficul- 
ties in the way of interpretation, we 
prefer to have them remain as they are. 
IT need not add that we cannot endorse 
any proposition which means a change 
in the objects to be effected by the 
laws. While we do not believe we can 
reach a common ground on the ques- 
tions you have raised without such 
changes as would involve an abandon- 
ment of safeguards we believe to be 
necessary I shall be pleased to touch in 
a general way upon some of your sug- 
gestions in the hope that a restatement 
of the propositions perhaps in a little 
iifferent form may place this before 
you more in the way we view it. 

At the outset it should be noted that 
there was nothing in the recommenda- 
tions of the investigating committee 
and there is nothing in the present 
laws which requires any policies to be 
valued upon any other plan than that 


upon which they were issued. In fact 
the committee insisted that policies 
should be valued upon the plan on 
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which issued and that the idea of forc- 
ing companies to change the basis on 
which policies theretofore issued were 
valued was wrong and this idea is car- 
ried out in the valuation law as enact- 
ed. It should be further noted that 
there is nothing in the laws of 1907 
which compels companies to limit the 
reserves reported on business written 
in compliance with our new laws to the 
amount which will be shown by com- 
puting the reserves on the basis of the 
expense charges adopted by the com- 
pany under these laws. This depart- 
ment specifically announced this con- 
struction in 1907, and the same has not 
been questioned here nor by any com- 
pany doing business in this State. Para- 
graph e of sub-section 1 of section 1950, 
laws 1909, ch. 209, taking effect Jan. 1, 
1910, providing for the valuation of 
policies of life insurance, now specifi- 
cally provides that policies of foreign 
companies may be valued to produce 
aggregate reserve liabilities in excess 
of those required by our laws. Thus 
any opportunity to ralse a question on 
this point is closed. Under the prac- 
tice of life insurance companies as the 
business is conducted the reporting of 
this reserve on the net level premium 
plan for the first year and the next few 
years is the reporting of a fictitious re- 
serve consisting wholly or in large part 
of the surplus taken from the older 
policyholders. It is admitted by all in- 
surance men, as indeed argued by you, 
that this net level premium reserve 
cannot be put out of the first year’s 
premium after providing for the cur- 
rent cost of insurance or the mortality 
charge and paying the expenses which 
the company incurs on account of the 


policy, and that this is equally true 
when applied to aggregates. Neither 


does any well managed company use 
such net level premium reserve in the 
first few years of the policy as a basis 
for loan or surrender values or paid up 
or extended insurance or other benefits. 
The real facts are that the company 
has no net level premium reserve and 
that such pretended reserve is made up 
from and conceals surptus of old policy- 


holders. It forms an excuse for argu- 
ing that the expense cannot be met 
from the premium and consequently 


that the surplus must be dipped into 
for expenses to an unlimited extent. If 
it serves any purpose it is that of an 
arbitrary requirement for a surplus in 
excess of the real reserve, and so far 
as this may be desirable it can be met 
equally by a specific requirement for 
such surplus. This would disclose the 
real facts. But as our law imposes no 
limitation upon the amount of surplus 
a company may carry, companies from 
other States are, as before stated, per- 
mitted to report reserves on the net 
premium plan or any other plan which 
yields a higher reserve than that pro- 
duced by the method used to determine 
the expense charge. 
As to Expense Provisions. 

Referring to Secs. 1950n, 19500, 1950p 
and 1950q, laws of 1907, Ch. 657, limit- 
ing the amount which can be used for 
expenses, it will be noted that all that 
these sections do is to limit the expen- 
ses to the amount the company chooses 
to provide for that purpose. The com- 
pany is permitted to provide such 
amount as it sees fit within the limi- 
tations of section 1950m. It should be 
clearly noted that the expense provtl- 
sion for companies is not the maximum 
permitted by Sec. 1950m, but is the 
amount within that limit which the 
company chooses to provide. It ap- 
pears as if a considerable amount of 
the difficulty in understanding our law 
has arisen from an inability to under- 
stand the laws were intended to per- 
mit companies to prescribe their own 
method of doing business instead of the 
old system of net level premium values 
and the later arbitrary expense limita- 
tions being applied to all kinds of in 
surance and methods of doing business 
without regard to whether thev fitted 
such plan or method or not. Of course 


if your company only wishes to adopt 
an expense charge for the first year of 
insurance, of $5.27 on a $1,000 policy at 
age 35, with a premium of $26.35, on 
the American 3 per cent, table, that {s | 


a matter solely for your company, and 
if this is the expense charge adopted 
you will have to do business under that 
limit if you do business under our laws 
at all. But do not get away from the 
fact that there is no relationship be- 
tween the expense charge and the 
amount of reserves which a company 
from another State is permitted to re- 
port to this State. 

(The effect of the requirement of our 
laws (Sec. 19500, laws of 1907, Ch. 657) 
that a participating company shall keep 
its aggregate first year expenses with- 


in the aggregate amounts it provid 
for that purpose in the first year pr: 
miums collected for the year, is to a 
away with the practice of using th 
surplus of old policyholders to pay fo 
getting new business.) It was this us 
of the surplus of old _ policyholder 
which led to the payment of commi; 
sions ranging up to 80 per cent. an 
100 per cent., leaving the companies i 
pay the first year death losses an 
something more, as well as provide th 


so-called reserve, out of the surplus o 


old policyholders. Not only were th 
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ASSETS 


Real Estate acquired by 
foreclosure..........-- $ 108,832.63 


Office Building....... 500,006.00 


Cash on hand and in 

Banks eae 4,400 439.77 
Stocks and Bonds...... 30,559,65.78 
Mortgages secured by 


47 373,263.55 
1,231,104.54 


Real Estate... 
Loans on Collateral..... 
Loans secured by policies 

of this Company...... 
Interest due and accrued 

December 31, 1909.... 
Premiums in cou se of 

collection and Deferred 

Premiums. 
Market value of Securi- 
less 


7,806,675.97 


1,786,031.24 


1,446,485.72 


ties over cost, 
Assets not admitted 2,015, 108.49 
Total Assets. .....$97,227,607.99 


LIABILITIES 


Reserve on Life Endow- 
mentand Term Policies $50,891,117.0U 
Special Reserve, not 
included above...... 592,290.00 
Premiums paid in ad- 
vance, and other 
Liabilities 
Unearned Interest on 
Policy Loans...,..... 
Accrued Taxes......... 
Surplus’ reserved for 
special class of Policies 
and dividends to 
Policyholders payable 
on Demand 
Losses and claims await- 
ing proof, and not yet 


511,955 60 


208,303.78 
484,173.98 


979,906.54 


RR ch ck eaane eaten. 457,693.44 
Unearned Premiums on 

Accident, Health and 

Liability Insurance» 2,086, 209.44 
Reserve for Liability 


1,343,500.00 
9,672,458.21 


claims ...... 
Surplus to Policyholders 


Total Liabilities. . . .$97,227,607.99 








INCOME 
.$16,174,922.52 
$,412,333.08 


Premiums... 
Interest, Rents, ete 


Total Income in 
... -$20,587, 255.60 


DISBURSEMENTS 


Payments to Policyhold- 
éwis'dele $11,337,101.34 





OE: wrecks tex 
TOMER, 6.556 sein sadads 490,255.48 
All other Disbursements 4,556,139,18 
Total Disbursements 
i ee $16,383, 496.00 





Increase in Premium Income 


Increase in Total Income = 
Increase in Surplus « 
Increase in Assets = = 


Increase in Life Insurance in Force 


Total paid policyholders since orga 





GAINS DURING 


Total Life Insurance in Force Dec. 31, 1909 = 


1909 


$ 721,994.69 

1,307,615,20 
- - 1,903,257.17 
5,102,983.29 
- 13,858,006. 12 
293,523,233.00 


nization in 1850 194,440,420.28 


= ones med 
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atter deprived of their dividends, but 
companies as a whole were losers on 
he enormous amount of policies which 
‘erminated at the end of the first year. 
Such a situation will be absolutely im- 
possible under this section. Besides, if 
he amount which may be expended is 
imited to the amount collected for that 
yurpose in the premium it is likely to 
he a pretty effective inducement to 
conomy. It is evident from the re- 
urns of about all the older companies 
hat the provisions for expenses in the 
‘ater years of the policy are far in ex- 

ess of the amounts required. The lim- 
tation provided by our law is auto- 
natic, and governed by something of 
vhich every policyholder must take 
iotice, namely the size of the premi- 
im. Besides, with the companies bar 
red from spending the savings of old 
olicyholders for getting new business, 
he chances of the old policyholders 
retting their share in the dividends are 
very much increased. An examination 
ff recent dividend schedules shows 
uch increase. 

Taking up the requirement of our 
law that the commissions on each par- 
ticular policy shall be limited to the ex- 
pense charge in the premium on that 
policy. (Sec. 19500, laws of 1909, Ch. 
120.) There would seem to be no good 
reason why the man who takes a high 
premium endowment policy should be 
‘compelled to pay the commission on 
he policy of a man who takes a low 
jremium term policy. As a matter of 
act the latter carries by far the high- 
est insurance value and can well con- 
tribute its share. The commission is 
f course the principal expense in the 
ecuring of new business, and the 
restriction which merely requires 
that this be kept within the total ex- 
pense provision does not appear to be 
very burdensome. In fact, in the case 
suggested by you, the expense charg 
permitted in the first year is $17.66, 
which may all be used for commissions 
if you decide to adopt this expense 
charge. If you should be using the 
maximum premium of $28.11 on a pol- 
icy of $1,000 at age 35, on the American 
mexperience 3 per cent. table, you might 
adopt an expense charge of $19.42 after 
providing for the mortality charge of 
$8.69. This would allow you the full 
$19.42 to pay commissions of agents, 
which undoubtedly would be consider- 
-d very liberal by any agent, compared 
with commissions which are paid at 
present. The fact that companies con- 
ducting their business in this State un- 
der the new laws have done so well 
within the limits prescribed, paying all 
first year expenses, and have shown a 
remarkable increase in business wrii- 
ten, and a more remarkable increase in 
business in force, indicates that there 
is no trouble in paying the commissions 
necessary to secure the services of the 
best kind of agents. However, we can 
ree where there may be some objec- 
tion on the part of managements be- 
cause under our laws the providing of a 
large expense charge in the first year 
of insurance necessarily lessens the 
amount of the expense charge for the 
later years. This is something which 
does not interfere with agents’ commis- 
sions, but does affect the amount of 
surplus which the management has 
practically subject to its unlimited con- 
trol. Under our law the present value 
of the maximum expense charge, which 
is the amount the company may add to 
the premium to provide for expenses, is 
equal to one-third of the net premium 
on an ordinary life policy and on the 
American Experience 3 per cent. table 
such expense charge amounts. to 
$139.96, which is certainly liberal 
enough for all purposes. 

Holds to Annual Dividend Statements. 

Passing to the question of dividends, 
we think it would be most unfortunate 
to abolish the requirement that the 
company make fn annual dividend 
statement to the insured each year, and 
substitute a requirement that such 
statement be made on request. Your 
objection is placed on the ground of the 
expense, and on the further ground that 


such statement will lead to inquiries 
and misunderstandings on the part 
of policyholders. The argument of ex- 
pense is hardly worth considering, for 
the reason that the company ought 
necessarily to keep accounts and keep 
in touch with its policyholders, and the 
requirement that the company expend 
one or two cents a year upon a policy- 
holder who probably makes an average 
contribution to the expense fund of 
about $8, is not unreasonable. The real 
point of your objection, of course, is 
to giving the policyholder the facts as 
to the way in which the amount paid in 
as a dividend is ascertained. We do not 
agree with your argument that an un- 
informed public is not entitled to know} 
the percentage of aggregate mortality | 
gains and compare these mortality | 
gains with the percentage you dis-| 
tribute as dividends. nor that such in-| 
formation placed before the public will} 
result in any unnecessary litigation. As 
2 matter of fact this question has been 
considerably aired during the recent 
investigations and it will be difficult to 
point to any litigation resulting from 
this airing. Publicity in order to be a 
corrective must be such as gives the 
public, the policyholders, the real facts 
and induce them to ascertain their 
meaning and object to anything which 
dees not appeal to their sense of jus- 
tice. We cannot concede that the moral 
sense of actuaries and men in charge 
of large insurance companies is any 
higher than that of the average policy- 
holder. It may well happen that what 
would appear to be right and just to 
the particular actuary making the divi- 
dend apportionment may be a gross in- 
justice in the judgment of the great 
body of policyholders. Besides, the man- 
agement may have a decided interest in 
manipulating the dividend as between 
the policyholders and the company or 
different classes of policyholders, and 
our observation has been that a healthy 
moral tone grows best where public 
scrutiny is the closest. The suggestion 
that the statement should only be upon 
request is based upon the assumption, 
which is altogether too true, that it 
would rarely if ever be requested. The 
policyholder, engrossed with other af- 
fairs, pays altogether too little atten- 
tion to the management of his com- 
pany, so much so that if it happens to 
be a mutual company the existing man- 
agement, with rare exceptions, finds no 
difficulty in perpetuating itself. If this 
information is put before the policy- 
holder every year it is quite likely to 
be preserved by some and will be noted 
by a sufficient number to raise a vigor- 
ous protest against many practices 
which have heretofore been indulged in. 

Our law, Sec. 1952a, does require that 
the basis for the dividend apportion- 
ment be fixed upon the status of the 
company on Dec, 31st of each year, but 
there is nothing which requires the ap- 
portionment to the individual policy- 
holders to be made or as of that date. 
Sec. 1952b specifically provides that the 
dividend be annually ascertained and 
credited to the indvidual policy. This} 
would of course permit the appoiut- 
ment to be made on the policy anm- 
versary, as is the general practice of 
companies. By referring to Sec. 83 of 
the New York Insurance Laws, which 
has been held to apply to foreign com- 
panies doing business in that State, you 
will note that this is not essentially dif- 
ferent from the provisions of our laws, 
in that the New York section also re- 
quires the basis of the apportionment 
to be determined as of Dec. 31st in each 
year, and requires the dividend to be 
paid annually. 

The requirement in Sec. 1954 (25), laws 
of 1907, Ch. 584, that such credited divi- 
cends shall be a liability clearly relates 
to the time in the policy year when the 
dividend is actually apportioned to the 

(Continued on page 12.) 
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MERGING LIFE COMPANIES. 


Elsewhere in this issue appears a 
paper by Alfred Hurrell, counsel for 
the New York Insurance Department, 
relative to “Ama gamation of Life In- 
surance Companies,’ in which he de- 
fines features to be taken into consid- 
eration by a State Department of Insur- 
ance, having jurisdiction in the prem- 
ise, before approving such merger or 
reinsurance. 

It is one of the first documents pre- 
sented upon the subject and is deemed 
not only comprehensive in its treat- 
ment of the subject, but as outlining 
safe and well defined rules to be fol- 
lowed in effecting reinsurances. 

Mr. Hurrel, while representing as 
counsel the New York Department said 
that his views must not be looked upon 
as Official; that he proposed discussing 
the subject from a personal viewpoint 
and from know-edge gained duriag his 
connection With the business of insur- 
ance, a connection which has led him to 
“realize the true signficance of life in- 
surance and the inherent dignity which 
attaches to its development.” 





New Hazards. 





From the many new fire hazards that 
are constantly being developed, says 
the Fireman’s Fund Record, it would 
appear that inventors must lose a lot 
of much-needed sleep in order to make 
unexpected demands upon fire insur- 
ance companies for losses caused by 
new methods of utilizing heat. 

Many fires are now being caused by 
cheaply constructed and carelessly in- 
stalled gas heated laundry dryers in 
apartment houses; also from gas-burn- 
ing instantaneous water heaters, both 
in apartment houses and in dwellings; 
they are too near woodwork and not 
properly connected with chimneys or 
flues. 

We hope our agents will give close 
attention to these incendiaries when 
found in connection with Fireman’s 
Fund risks. 


TO REDUCE FIRE WASTE. 





Association of Credit Men 
Continues its Efforts to 


That End. 


National 





Continuing its campaign, inaugurated 
last year, to reduce the enormous an- 
pual fire waste of the country, the Fire 
insurance Committee of the National 
Association of Credit Men, has sent the 
following letter to all affiliated branches 
ihroughout the United States: 

“The Insurance Committee of the Na- 
tional Association of Credit Men is car- 
rying on its work during the year 1909- 
1910 under highly favorable conditions, 
for it finds that it has been preceded 
by two or three committees who have 
given careful study to the problems of 
insurance as they touch credit and have 
put a large amount of effort into their 
solution. The result_is that the inertia 
which previous insurance committees 
had to contend with has been to a large 
extent overcome and paths leading to- 
ward definite results have been beaten. 
This letter is to be an appeal to all lo- 
cal associations to strive for the lar- 
gest possible degree of definiteness in 
the great work which devolves upon 
the insurance committee. 

“The first step is to appoint a locai in- 
surance committee from among your 
pardest working and most enthusiastic 
members, men who are not the kind to 
become discouraged because it is a 
long road to the turning. A great many 
associations have appointed commit- 
tees, and there is evidence that some of 
them are well organized and hard at 
work, while other committees are mer>- 
ly awaiting a word of direction or sug- 
gestion from the national committee. 
Let the smallest association lose no 
time in appointing its local committee, 
for, unfortunately, no American coim- 
munity monopolizes fire waste or insur- 
ance problems. They are common to 
a'l communities, large and small. 

“The fundamental consideration in 
all fire insurance matters is the ques- 
tion of ‘fire waste,’ I mean fundamental 
so far as the vital point of insurance 
cost is concerned. The ‘fire waste’ prob- 
lem is therefore the one that we want 
to see every local association fire insur- 
ance committee grapple with hard dur- 
ing the year. This will involve three 
methods of procedure on the part of 
your committee. They must— 

“A—Arouse all members of the local 
association to a true understanding of 
present conditions and the causes of 
same in order that in their efforts the 
committee will be thoroughly backed 
up by their officers and fellow-members. 
{n many associations much along this 
line has been accomplished through ad- 
dresses delivered at local meetings by 
leading insurance men, through liter- 
ature distributed among the members, 
through articles appearing in the Bul- 
letin of the national association and !o- 
cal bulletins, and through agitation by 


ihe committee on certain special fea- 
tures in insurance work. 
“B—Show the community, and eés- 


pecially the business community, how 
cur great national ‘fire waste’ affects 
adversely every business and every cit- 
izen. The ‘fire waste’ problem is a 
great business problem and any move- 
ment for its proper solution must have 
bvsiness men as solidly as possible be- 
hind it; we must arouse business men, 
and particularly the retail merchants, 
so that they can and will make an in- 
telligent demand for better conditions. 

“C—Seek legislation which shall pro- 


vide the means in every State and 
municipality of correcting dangerous 
conditions, On this point we want this 


year to urge the attention of every lo- 
cal committee to provisions for fire 
marshals in every State, not with a 
view to applying at once for legislation, 
but solely for the purpose of determin- 
ing what provisions a fire marshal law 
should contain to be most effective. I 
am enclosing a copy of the laws on this 
subject as in Ohio and Wisconsin, 


where it is gemerally agreed that the 
marshals’ departments do _ excellent 
work. Your insurance committee should 
have applied to these laws the white 
light of criticism from as many sources 
as are available with a view to formu- 
sating a law which will be satisfactory 
fcr all States. I trust this matter wiil 
receive your committee’s prompt con- 
sideration. 

“Under this heading also comes 
municipal regulations or ordinances— 
that is your committee should make a 
study of local conditions, to see how 
far short of fulfilling the recommenda- 
tions of the Board of Fire Underwriters 
vour local government has gone. in 
some cities it will surprise business 
men to find how little attention has 
been paid to this highly authoritative 
board. Along this same line, we want 
to urge that your insurance committee 
get into touch with the rating bureau 
which the insurance companies main- 
tain in your field and ascertain if it is 
so managed that it is the force which 
it should be to encourage merchants 
and manufacturers to introduce fire 
preventative measures into their plants. 
Some of these rating bureaus will be 
found highly efficient, others clearly in- 
efficient and there is too much at stake 
to tolerate inefficiency in fire rating 
work. It is the duty of your committee 
to insist that the rating bureau be made 
a positive force for correcting danger- 
ous conditions. And in this matter we 
warn against taking the favorable or 
adverse opinion of any one party. Take 
the pains to get as many opinions as 
possible and write us as soon as pos- 
sible what the net results of the various 
criticisms are. We want to be able to 
bring this matter in specific form to the 
insurance companies who are respon- 
sible for the bureaus. 

“Finally, publicity is the essence of 
our work and the association has equip- 
ped itself with the best series of insur- 
ance pamphlets issued by any organiza- 


tion. Just those essential points which 
every manufacturer and every mer- 
chant, whether wholesale or reiail, 


ought to know about insurance and fire 
waste, are covered by these pamphlets, 
and it is for your commititee to see that 
the great community which looks to 
your city as its trade center is thor- 
cughly seeped in this literature. The 
leaflets are gotten up most attractively, 
intended for enclosing in ordinary en- 
velopes with the members’ regular mail 
te customers, and price is regular print- 
ers’ figures. With the foundations al- 
ready laid, we have a splendid oppor- 
tunity to do the business community a 
lasting service along a line of vital im- 
portance. I hope the work will be taken 
up vigorously by every association, that 
there will not be a local association 
which holds back from its perfectly ob- 
vious duty in this matter, and I shail 
be pleased to have you acknowledze 
this letter so that I may be sure of 
your co-operation. Do not hesitate to 
take up with me at any time any ques- 
tion pertaining to our work.” 


(Continued from 11.) 
rolicy, except in the case under sub- 
section 2, section 1952c, where a frac- 
tional dividend is required to be paid in 
case of death during the policy year. 
There can be no question of interest 
prior to the actual apportionment to the 
individual policy generally made on the 
policy anniversary and there can be no 
harm in the policyholder having a claim 
for interest if the dividend is allowed to 
remain with the company a consider- 
able time after it becomes due. 

The requirement that the annual 
statement must show in effect the net 
compensation of the general agent, is 
one which was very seriously opposed 
at the legislative hearings, and to 
which perhaps no one has any objection 
except a few general agents. Certainly 
the interests of the field agents would 
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lie in having the policyholder and th 

public know how much of the agence: 
expenses is appropriated by the genera 
agent, as what the latter withholds doe 
not benefit the field agent. If the gen 
eral agent has ability to really earn th 

money he gets he probably will hav: 
the ability to convince his agents tha 
the amount he receives is not excessive. 
It seems certain that a requirement o 
this kind gives important informatio 

to the policyholders, especially in mu 
tual companies, with regard to thei: 
business. It all goes back to the ques- 
tion of whether or not the policyhoid 
ers who constitute the company shal 
know how their business is conducted 
or whether it is to be done in the dark 
by a self-perpetuating management. W 

Lelieve the latter method inevitabl, 
leads to a repetition of the abus: 

which were disclosed in the recent ji: 

vestigations, 

The requirement, Sec. 1954 (30, 
Laws of 1907, Ch. 584, that the annua 
statement give the number of polic 
ioans as a part of the information in 1 
gard to the interest on policy loan 
serves a useful purpose in disclosing co 
members whether the loan privilege 
exercised mostly by large or smal! 
policyholders. It might be very perti 
nent in times of financial stringency 
to know whether or not large policy 
holders had been favored in loans at 
the expense of small policyholders. 

Item 31 of the annual statement 1 
quired by section 1954 (38), Laws of 
1909, Ch. 584, requires a showing of re- 
serves forfeited on policies on which 
loans have been made. The gain and 
loss exhibit does not show this, but 
cnly shows the forfeitures of reserv: 
on lapse generally, without respect to 
whether such forfeiture is made on ac- 
count of a loan or not. The statements 


9 
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filed show that such forfeitures are 
still being made and there does not 
seem to be much reason why they 


should not be reported. It would be 

difficult to assign any valid reason for 

the forfeiture of a policy for the non- 

payment of a loan or interest so long 

as the reserve exceeds the loan value. 
In Accord With Commissioner. 

Mr. Beedle and I have gone over your 
letter together and the foregoing covers 
at least most of the points suggested 
therein, and indicates our attitude on 
the questions raised. We _ shall be 
pleased to consider any suggestions for 
legislation which bring clearly home to 
the prospective policyholder the exact 
amount which his insurance is to cost 
him during each year on the assump- 
tions of the company and which will 
place the policyholder in position to 
judge intelligently of the portion of 
such assumptions returned to him in 
dividends, if any. There is no mystery 
about life insurance and any attempt 
to invest it with that element is 
ordinarily a cover for fraud. Any sug- 
gestions that do not look to the ends 
above indicated will be time wasted. 
‘The argument for economy in expense 
in furnishing information to policyhold- 
ers is ordinarily a cover for avoiding 
the disclosure of practices which enable 
the management to spend without ques- 
tion amounts compared to which the 
cost of informing the policyhelder is a 
mere bagatelle. The foregoing men 
tions but a few of the provisions of our 
laws, as I have attempted not to bring 
out any of them not touched upon in 
your letter. 

Permit me to thank you for the sug- 
gestions contained therein, and to trust 
the foregoing may be of some service. 

In view of the suggestions in your 
last letter, and to prevent any possible 
misunderstanding, I should perhaps adiJ 
that any correspondence with this de- 
partment relating to official matters 
goes into files which are open to the 
public. It follows that this department 
will refer to or use this or any other 
correspondence in any matter required 
for the performance of its work, and 
that there is no restriction on your use 
of such correspondence. 
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its Fire Resisting Qualities—Material 
Now Applied py Compressed 
Air Process, 


R. H. Burdett, engineer at the New 
York office of Fred S. James & Com- 
pany, gives the following interesting 
account of a test recently made, of the 
fire resisting qualities of gypsum plas- 
ter, applied by compressed air process. 

Mr. Burdett reports: 

“Previous attempts to form a satis- 
factory plaster from gypsum and sand, 
using no lime or other ingredients, have 
tailed, as the mixture sets so quickly 
that it cannot be applied by means of a 
trowel. This difficuliy has been overcome 
by the use of a device by means of 
which the cement is applied by hose, 
the mixing taking place as the cement 
ig discharged from the nozzle which is 
of the siamese type, and is connected 
to the pumping apparatus by two liaes 
oi rubber hose, one conveying dry mix, 
the other water, compressed air fur- 
nishing the force. The proportions of 
the ingredients can be regulated during 
the process by the operator. The fol- 
lowing tests were made where equal 
proportions of sand and calcium sti- 
phate had been used. 

1. Adhesion. Specimens examined in- 
cluded rough and smooth surfaces of 
wood, brick, stone, cloth, paper and iron 
to which the mixture had been applied 
and allowed to dry thoroughly. In all in- 
stances except where the surface hal 
previously been painted or oiled an ex- 
cellent bond was formed between the 
mixture and the material to which it 
had been applied. The force of the blast 
had driven the cement firmly into all 
grains, veins, seams, pores and cracks 
and in most instances it could not be 
removed at all without taking with it 
the surface of the material. It was 
found to form an excellent bond with 
iron, when the iron was clean and 
unpainted before the mixture was ap- 
plied. 

“2. Strength. From rough stone sur- 
faces the mixture after setting could 
not be broken with a sledge except 
with the greatest difficulty and then it 
merely chipped off near the surface of 
the cement. No detail tests for 
strength were made; but the mixture 
was even firm and flint like of about 
the consistency of good portland ce- 
ment. On large surfaces exposed to the 
weather slight cracks appeared but on 
surfaces not so exposed no sign of 
cracking showed even after the mixture 
had been set for several months. 

“3. Reinforcement. As the mixture has 
the same coefficient of expansion as 
steel it readily lends itself to reinforce- 
ment its ready adhesion giving it a 
better bond than concrete and making 





ft servicable for the construction of 
light walls and partitions. 

“4. Heat Resistance. Wooden sur- 
faces to which a very light wash of ‘ne 
mixture had been applied resisted 1,800 
degrees Farenheit for two minutes be- 
fore igniting. An application 2-5 of an 
inch in thickness was subjected to the 
same heat. Afver five minutes steam 
began to issue from the wood and after 
the mixture was broken away it was 
found to be just beginning to char. A 


coating of 1 1-5 inches thickness resist- ‘ 


ed the same heat for twenty-five min- 
utes after which the wooden surface 
which it covered was only slightiy 
warm to the touch and the back of the 
mixture at the spot where the heat hal 
been applied was not too hot to hold 
the hand against. In the last case the 
mixture was reinforced with a layer of 
ordinary chicken wire. 

“The surface of the mixture at the 
spot to which the heat was applied 
commenced to glow after 30 seconds and 
during the application remained white 
hot, although at a point two inches 
from this spot the surface remained 
cool. 

“When reinforced the penetration was 
much slower, probably due to the rapid 
diffusion of heat through the entire sur- 
face by the wire. After cooling no 
cracks appeared; the surface of the 
nixture presented the same appearance 
that it did before the application of 
heat and when broken these specimens 
offered the same resistance as others 
which had never been submitted to 
neat; nor did they show any tendency 
to scale off or chip near the surface. 

“5 . Economy. The material is inex- 
pensive, costing much less than ordi- 
rary plaster and method of applica- 
tion reduces the labor cost to 4 thai 
of the ordinary method of plastering. 

Conclusion. 

“That used as a wach it furnishes an 
excellent substitute for whitewash for 
coating rough wooden surfaces and wiil 
be far more effective in preventing the 
quick flashing of fire over unplaned 
splintered surfaces. 

“That reinforced and applied as pl:s- 
ter it will make a satisfactory subsci- 
tute for metal in lining rooms encl 
ing hazardous machines and process 
as it forms a flint like adhesive surface 
not inclined to crack and furnishing 
about one-half the resistance to fire fur- 
nished by properly made reinforced con- 
crete. 

“That its cheapness of cost both as 
regards material and labor and that it 
can be satisfactorily reinforced by cr- 
dinary wire mesh will make it general- 
ly obtainable and readily adaptable fur 
these purposes.” 

At the Hotei Schenley, Pittsburg, on 
March 9 and 10, will be held the annual 
meeting of the West Virginia Fire Un- 
derwriters Association. 


OF LAST YEAR’S OPERATIONS. 


Situation Reviewed—Fire Companies 
Prospered—Life Offices Meet Heavy 
Competition—Dvidend Pay- 
ments. 


In the'r annual review of insurance 
results in Great Britain, Maclean and 
Henderson, prominent stock brokers 
of Sterling, Scotland say: 

1909 has been a satisfactory year for 
the leading insurance offices, and 
forms the third successive year of sub- 
Stantial profits, starting after the San 
Francisco losses. Among the features 
of this year may be mentioned the 
flotation of several influential offices, 
several important amalgamations, the 
prospects of an exceptionally good 
year’s fire business in the United 
States, the collapse of the Law Guar- 
antee, Trust and Accident Society, and 
the announcement of a General Elec- 
tion. The year commenced with staz- 
nant trade, but the Board of Trade re- 
turns show gradual sigus of recovery, 
which is expected to make further 
progress in the coming year. The in- 
surance offices have shown marked 
energy in various directions, such as 
combined fire, burg!ary and servants, 
eic., policies, as well as new schemes 
of life business and workmen’s com- 
pensation policies. The business has, 
no doubt, been satisfactory for careful 
underwriters, but how the newer com- 
petitive arrivals may fare is an anx- 
ious question. A company  introduc- 
ing any new ideas cannot protect 
them, and soon finds them imitated 
or appropriated. 

Other features of competition are 
the tendency to lower rates, even 
when losses are increasing, and the 
expense ratio of some of the newer of- 
fices is far too high. The tendency 
still holds to concentrate all branches 
of insurance under one office, which 
really originated the keen competition, 
expecially among fire and accident of 
fices. Many life offices have their valu- 
ation periods at the end of 1909, and it 
is satisfactory to find that the Royal 
Company reports a material improve- 
ment in the market values of their 
securities during the past year. 

The Assurance Companies Bill has 
passed into law,*and extends to insur 
generally the pro- 
visions of the Life Assurance Com- 
panies Act of 1870 It includes that 
all life offices—British or Foreizn 
shall deposit £20,000 security, and 
render returns in a schedule form. The 
sill, which comes into force on July 1 
next, embraces in its scope life, fire, 
accident, employers’ liability, and bond 
investment companies, the question of 
insurable interest is dealt with, and 
the clause enacts that policies may be 
issued insur'ng money for the funeral 


ance companies 
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expenses of a parent, grandparent, or 
grandchild. 
Fire Offices. 

Referring to the fire department, 
the results of the British fire- offices, 
announced in 1908 were good, although 
profits were somewhat less than those 
of the two previous years. The fire 
premiums amounted to about £25,- 
000,000, showing a small decrease, 
while the net profit was less by £1,- 
374,757, no doubt due to competition 
and higher expenses. It has been 
shown that twenty-seven principal! 
companies transact he largest part of 
this business, and in the last ten years 
the increase in their premium income 
has been from £19,623,000 to about 
£25,000,000. The property covered is es- 
timated at £6,500,000,000, according to 


an able and instructive address de 


livered by Mr. Rutter, manager of the 
London and Lancashire Fire Offic 
Fire claims number 36,000 per day, and 
the average profit on the business is 


» per cent. 

The fire losses of the year have not 
been extensive, although they have 
been numerous. The largest fire took 
place in drapers and general furnish- 
ers at Clapham Junction, with an es- 
timated loss of £120,000, apart from 
the destruction done to adjoining pre- 


mises. About six companies were in- 
volved on the schedule list, the lead- 
ing line, £33,000, beinz taken by the 
Phoenix, and the risk is fairly well 
spread. In addition, it is understood 
that the firm had polic on their 
special Christmas stock taken out with 
a leading non-tariff office 

The alterations n he prices of 
shares are mostly upward, and include 
advances of £7 on Royal Exchange 
43s. 9d. on Liverpool and London and 


5s. on Phoenix, 
28s. 9d. on Sun, and 16s. 3d. on Lon- 


Globe, £2 on London. 





don and Lancas The declines in- 
clude £1 on in, 17s. 6d. on 
North Britis! Mercantile, 15s 
each on Guardian and Law Union, also 
10s. each on Alliance New nd Fine 


Art and General 
Life Offices. 





As regard office ilthough 
trade in 1909 was generall 1et, the 
volume of insurance business done 
seems like!y to be satisfactory, and it is 
known that some leading offices, such 
as the Standard, will report an in 
ere The returns issued then for 
British life offices show that She aggre- 
gate premiums, for the previous year 
were £39,000,000, and the accumulated 
funds about £353,000,000 Complaints 
continue as to excessive ompecition, 
notwithstanding the falling off in the 
number of Amerca offic: n this 
country and the ayment yf too 
heavy commissions < new fe bus 
ness. The tendency of the offices is 
also to compet by o onces 
sions, and it seems ely that most 
of the offices will have to do away with 
the extra charge on female life as- 
surance, which has already been con- 
ceded by the Prudent 


ial. An increased 









San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 





office in Liverpool 


Surplus, tae ee 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 








U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 





Liverpool 














— 





am Tondon 
ann Globe 
surance Zo. 
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Over $116,000,000.00 


HENRY W. EATON, 
RESIDENT MANAGER 
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Paid in the United States 





DEPUTY MANAGER 


J. B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 


NEw YORK OFFICE 
45 William St. 














number of policies are being issued to 
provide the funds necessary to dis- 
charge the death and estate duties. 


The fluctuations in the prices of life 
companies’ shares on the year include 


rises of £4 on Law Life, 25s. on Pru- 
dential, £1 on Clerical, Medical and 
General Life, 10s. on London, Edin- 
burgh and Glaszow’s fully paid, and 
7s. 6d. on Gresham Life. On the other 
hand, Star Life has declined £10 per 
share, principally due to deduction of 
quinquennial bonus. In connection 
with the issue of new shares, both 
Pearl] Life and Britannic show con- 
siderable decreases. 

The accident and employers’ liability 
departments continue to attract much 


attention. The Home Office report oa 


the returns of the numbers of injured 
to which compensation was paid in the 
year on 18 of the most important in- 
dustries. showed that the employees 
numbered 7,512,752, and the total com- 
pensation paid was £2,080,672. The 
total premiums received on the work- 
men’s compensation business are esti- 
mated at about £2,284,000, collected 
by 34 tariff and 18 non-tariff offices. 
The profit margin was only about 1 1-2 
per cent On the accident business as 
a whole the premium income has in- 


7,898,128, shows a 


Several 


and 
cent. 


creased to £ 


profit of about 3 1-2 per 


of the leading offices derive their larg- 
est income from foreign business, 
which is more jrofitable than the 
home risks in this department. 

The principal alterations in the 
prices in shares inelude advances of 
50s. in Employers’ Liability and 15s. 
in Railway Passengers, but there are 
declines of 30s. in London Guarantee 
and Accident, 20s. in Provident Clerks 
and General, 6s. in Scottish Accident, 
and 2s. 6d. in Century. 

Marine Companies. 

Marine Companies have not attract- 

ed much attention. After the previous 


unsat year, some improvement 
is to be looked for from higher rates, 


stactory 


although the shipping trade has not 
been active. The companies have’ had 
the benefit of a rise of 20 per cent. to 
25 per cent. in rates, but on the other 


hand foreign competition is increasing. 
It is said that underwriters and brok- 
ers in the United States are prepared 
join the movement in Europe to 

the rates all classes of risks; 
only s he German companies 
now stand out. The number of heavy 
in the past year seems likely to 
this agreement being adhered 


ta 
raise on 


me of ft 
losses in 


lead 


in prices of shares in 
regular, and in- 
on Marine and 
with declines of 
10s. on Thames 
Mersey, and 5s. each on London 
Provincial and Merchants. 
Miscellaneous Companies. 
companies do not call 
for much remark. Probably the princi- 
pal business is done in burglary insur- 
ance, Where over forty offices are com- 
peting for tl income, estima- 


The alteration 
this department ar 
advances of 
on Reliance, 
on Indemnity, 


10s. 


£2 5s 


Miscellaneous 


he annual 
ted at £500,000. 


In this department alterations in 
prices include advances of £2 on Gen- 
eral Reversionary, 6s. 3d. on Liverpool 
Mortgage and 5s. on Vulcan Boiler; 
but Law Reversionary have declined 
€12, Empire Guarantee 5s., and Na- 
tional Guarantee and Suretyship 4s. 
od. 

New companies will not be more 
easily formed in future, as the Board 


of Trade requires separate deposits of 


£20,000 each, in respect of employers’ 
liability and fatal accident business 
respectively, the latter beinz consid- 
ered of the nature of life business. A 
number of new companies were formed 
in the spring, followed by a lull till 


November, when some important 
pectuses appeared, althouzh it is 
to trace any pressing need 
being brought forward. 
Dividend Changes. 
changes in dividends are about 
The increases include: 


pros- 
diffi- 
cult for 
their 


The 
equally divided. 
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British Crown, Limited, 3 per cent. 
(the first dividend); Caledonian, from 
15s. per share to 20s. per share; City 
of Glasgow Life, from 4s. 3d. per share 
to 5s. per share; Employers’ Liability, 
from 8s. per share to 9s. per share; 
Fine Art and General, from 12 per cent. 
to 15 per cent.; General Reversionary, 
from 5 per cent. to 5 1-2 per cent.; Law, 
Car and General, from 10 per cent. 
dividend to 22 1-2 per cent. dividend, 
and bonus; Liverpool and London and 
Globe, from 36s. per share to 38s. per 


share; London Guarantee and Accci- 
dent, from 20s. per share to 22s. per 


share; National General, to 5 per cent... 


(its first full year’s operations); Phoe- 
nix Pelican, to 30s. per share; Provi- 
dent Clerks’ and General Guarantee 
and Accident, from 138s. to 16s. per 
share; Scottish Metropolitan ‘‘A”’ and 
“B,” from 5 per cent. to 6 per cent.; 
and State, from 5 per cent. to 7 1-2 per 
ceat. 

The companies which have reduced 
their dividends include: —Britisa 
Equitable, from 2s. 9d. per share to 2s. 
6d. per share; Empire Guarantee, from 
6 per cent. to nil; Equitable Reversion- 
ary, from 4 1-2 per cent. to 4 per cent.; 
Federated Employers, from 5 per cent. 
to nil; Indemnity Marine, from 11s. 
per share to 10s. per share; King, from 


5 per cent. to nil; Lancashire and 
Yorkshire Reversionary, from 3 per 


cent. to nil; Liverpool Mortgage, from 
6d. per share to nil; Liverpool and Lon- 
don Plate Glass, from 20 per cent. to 
nil; London and North British Plate 
Glass, from 6d. per share to nil; Lon- 
don and Provincial Marine, from ls. 
7 1-5d. to 1s. 2 2-5d. per share; North 
of Scotland Plate Glass, from 15 per 
cent. to 10 per cent.; Trustees, Execu- 
tors and Securities Ordinary, from 5 
per cent to 4 1-2 per cent. 

The only noteworthy alterations 
valuation bonuses are _ increases 
Pearl Life to £2 per share from 
per share; Refuge to 3s. 4%d. 
share from 3s.; and Sceptre Life to 
lls. 8d. per share from £1 5s. 4d. 
share. 


in 
in 
30s. 
per 
£1 
per 





BOTH COMPANIES PROSPER. 





Old North America and Its Subsidiary, 
the Alliance, Made Money 
Last Year. 

When the curtain was rung down on 
1909 the management of the Insurance 
Company of North America found that 
the total assets of the’institution had 
grown to $13,385,501; its reinsurance 
reserve figured, $6,813,862, and the net 
surplus, $2,589,406. Compared with the 
previous year these items indicated 
gains of $1,371,439, $349,935 and $838, 
501, respectively. The prosperity en- 
jovyed by the parent company was 
shared in by its offspring, the Alliance, 
which now boast total assets of $1,632,- 
377. The reinsurance reserve is $558,- 
513, and the net surplus, $400,000. | 

As against the 1909 returns these fig- 
ures show gains of $27,019 in reserve 
and $176,323 in assets. 

Eugene L. Ellison 
both organizations. 





is president of 


New Alarm System Needed at Norwood. 


The need of a better fire alarm sys- 
tem and a night watchman at Norwood, 
N. Y., is shown by the fire Sunday 
morning that destroyed about $10,000 
worth of property. At present there 
are fire bells on top of the two engine 
houses, and when rung they are hardiy 
distinguishable from the engine bells in 
the railroad yards, that are so often 

heard day and night. 
villagers heard the alarm on 
and aS a consequence many 
were not present at the fire. 

The question of a night watchman is 
being agitated by the villagers. For the 


Sunday 
firemen 


past few years there has been no 
watchman employed by the village. 


These two questions will probably be 
brought before the citizens in a short 
time. 


WATER PRESSURE GOOD. 
That Now Supplied at Rome Ample to 
' Cope With Any Local 
Blaze. 

Fire Chief Briggs, the members of 
the Board of Police, the Fire Commis- 
sioners and several of the paid and 
vOuunteer firemen were interested spec- 
tators of a test of the new water pres- 


sure for fire purposes near the Erie 
canal bridge at Rome, N. Y., last 
Thursday. Four streams were played 


from three hydrants and the water was 
“shot” a distance of 126 feet in a hori- 
zontal direction and 75 feet in a perpen- 
dicular direction, 

The test was entirely satisfactory 
and showed that the city now has ex- 
cellent water pressure and that the 
Fire Department has ample pressure to 
cope with aimost any blaze. In the 
past, one fireman could handle a stream 
from the hydrant very easily, but with 
the new pressure it takes three or four, 


und they must be constantly alert. 
There has been no necessity to use the 
hew pressure for fire purposes as yet, 
as the last general alarm calling out 
the department was on December 6 
last, 





DEFINES CO-INSURANCE CLAUSE. 





R. P. Conlon, a Prominent Newark 
Agent, Elucidates a Perplexing 
Proposition. 





For the benefit of the uninformed R. 
P. Conlon, a leading local agent of New- 


ark, defines the operation of the co- 
insurance clause thus: 

“The Standard full co-insurance 
clause reads:—If at fhe time of fire 


the whole amount of insurance on the 
property covered by this policy shal! 
be less than 100 per cent. of the actual 
cash value thereof, this company shall, 
in case of loss or damaze, be liable 
for only such portion of such loss or 
damage as the amount insured by this 
policy shall bear to the said 100 per 
cent. of the cash value of such property. 

“If this policy be divided into two or 
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more items, these conditions to apply 
to each item separately.’ 

“Under a policy of 100 per cent. co- 
insurance clause with the insurance up 
to value of the property, the company 
bears all the loss. 

“When the policy covers on or in 
more than one building or on more 
than one item and the form is blanket, 
the 100 per cent. co-insurance clause is 
required. 

“Under the above 100 per cent. form, 
it is important to the owner to insure 
his property for the full value. 

“The standard 80 per cent co-insur- 
ance clause reads:—lIf at the time of 
fire the whole amount of insurance on 
the property covered by this policy 
shall be less than 80 per cent. of the 
actual cash value thereof, this company 
shall in case of loss or damage be liable 
for only such portion of such loss or 
damaze as the amount insured by this 
policy shall bear to the said 80 per cent. 
of the cash value of such property. 

“‘If this policy be divided into two or 
more items, these conditions to apply 
to each item separately.’ 

“Under a policy for $8,000 with the 
80 per cent. co-insurance ciause and the 


value of the property $10,000 or less, 
the company bears all the loss up to 
$8,000. 


“Where the policy covers more than 
one item, the insurance on each item 
should be up to. eight-tenths of the 
value of each of said items.” 


A Pleasant Custom. 





Each year, upon the anniversary of 
the birth of E. G. Snow, president of 
the Home, the head office staff present 
their popular chief with a huge boquet 
of handsome roses. one for each twelve 
months of his life. The custom, adopt- 
ed long ago, was followed on Saturday 
last. May it continue at least for 
another century. 





Loss for London Lloyds. 

In the burning of the Jersey City ter- 
minal property of the Erie Railway 
Company, London Lloyds will suffer a 
joss of about $33,000. 











Very few of the 


1849 


‘‘OLD AND TRIED”’ 


1910 





Capital Stock............... 
Unearned Premium Fund, N. 
Unpaid Losses, Dec. 
All other Liabilities, 


Glens Falls Insurance Co. 


GLENS FALLS, NEW YORK 


Abstract from 60th Annual Statement, 


January 1, 1910 
CASH ASSETS - - - $5,105,505.96 
LIABILITIES 


Y. Standard 
31, 1909..... 
and for Dividend... 


Net Surplus Over All Liabilities.......... 


$ 200,000.00 


2,114,778.65 

aca 120,211.3 
236,690.21 2,671,680.17 
ET $2,433,825.79 





NEW 





T. Y. BROWN & CO., Agents 


77 WILLIAM STREET 


YORK 
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ANTI-REBATE LAW FOR NEW YORK 





Fire Insurance Agents Canvassed as to 
Their Desire for Such 
a Statute. 


Secretary Glenn H. Johnson of the 
New York State Association of Local 
Fire Insurance Agents, says the Ameri- 
can Agency Bulletin, has canvassed all 
the members of the organization in re- 
gard to the desirability of an anti-re- 
bate law. He has asked the members 
for a candid expression of opinion, and 
has also asked that the local men draw 
the matter to the attention of their as- 
semblymen and senators. Secretary 
Johnson says that “if we can receive 
sufficient encouragement we will at 
once endeavor to have such a measure 
introduced and we believe it will be 
passed if supported and backed by the 
best element of fire insurance agents.” 

The Bulletin is advised that Secre- 
tary Johnson has received a mass of re 
plies to this circular indicating that 
agents are very much awake to the sit- 
uation. It is evident that the agents 
will endeavor to have such a bill intro- 
duced on their behalf by some of their 
friends in the legislature. Superintend- 
ent Hotchkiss is out with his annual 
report favoring the application of the 
present life anti-rebate law to fire in- 
surance. It is understood that Super- 
intendent Hotchkiss desires to work in 
co-operation with the local agents of 
the State in securing this desirable 
legislation, as well as in legislation 
which will enable him to discriminate 
in the grarting of agents’ licenses. 





CUT-RATE FORTY PER CENT. 





Large Line of Flint & Pierre Marquette 
Railroad Given to London 








Lloyds. 
London, England—Jan. 20.—At the 
solicitation of a well-known Philadel- 


phia brokerage firm Lloyds of this city, 
recently wrote the large schedule of the 
Flint and Pierre Marquette Railroad, 
at a cut of 40 ner cent. from the estab- 
lished tariff. The line was gobbled here 
after a strong Connecticut company had 
zone on as warrantee. 

It is now definitely known that the 
rate pa‘d here for the business of the 
Texas Company was 75 cents, and not 
55 as reported at the time of the fire 
in the company’s plant at Porth Arthur. 
Texas, several months ago. This line 
handled by a large Chicago firm. also 
zot a Hartford comnany of reptite to 
take 25 per cent. of the schedule and 
thus serve as a warranty. 


MILWAUKEE MECHANICS 





Increased Its Assets, Premium Reserve 
and Net Surplus Accounts 
Last Year. 

A strong showing is made by the 
Milwaukee Mechanics Insurance Com- 
pany, one of the aggressively conduct- 
ed underwriting institutions of Wiscon 
sin. At the close of 1909, the cornora- 
tion reported total assets of $3,112.623.- 
36; reinsurance reserve of $1.676.004.- 
72, and a net surplus of $714.512.83 
Compared with the figures of the pre- 
ceding twelve months the above items 
show gains as follows: In assets. $227.- 
460; in reinsurance reserve, $133,750, 
and in net surplus. $51.481. 

The assets of the Company are in- 
vested in- securities of exceptional 
worth, and could readily be converted 
into cash if occasion demanded. 

W. L. Jones is president of the Mil- 
waukee Mechanics: Chas. H. Yunker, 
vice-president; ©. W. Grossenbach. 2d 
vice-president: Oscar Griebling, secre- 
tarv. and Emil Teich, assistant secre- 
tary. 

The Local Agent. 

He need not be able to plav noker, 
lead in prayer and match worsted, but 
he should be able to “get next” his cus- 
tomers by showing an interest in the 
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protection of their property against 
fire. He should inspect risks frequent- 
ly and caution their owners against un- 
necessary hazard from ashes, rubbish, 
oily waste, gasoline, steam pipes, 
electric wiring, etc. The local agent 
should also see that the intent of the 
contract is clearly expressed in the 
written portion of policies, and that 
those covering the same risk are con- 
current, as he will thus guard against 
misunderstanding in case of loss that 
might prove embarrassing, both to the 
insured and to himself. 

Policyholders generally appreciate 
such action by the agent; it strength 
ens their confidence in his judgment 
and prompts them to give him more or 
perhaps all of their insurance. If ob- 
jections are raised to the inspection of 
property and to friendly suggestions for 
its protection from fire, cancellation of 
the risk is in order.—‘‘Fireman’s Fund 
Record.” 


DECEMBER A BAD MONTH. 








Houston’s Fire Loss Reaches $117,271 
With Insurance of 90 per 
Cent. Involved. 





December was a bad month for fires 
in Houston, Texas, the losses in the 
period totaling $117,271, with insurance 
thereof of 90 per cent. 





Veteran Special Agent Dies Suddenly. 





Death came suddenly to Charles H. 
Silkworth, Wisconsin special agent of 
the Springfield Fire & Marine, on Satur- 
day last. One of the best known field 
men of the West, Mr. Silkworth prior 
to going with the Springfield Fire & 
Marine was special agent for the Home 
and later for the Magdeling. 





Would Permit Fire Companies to Write 
Sprinkler Leakage. 





One of the few States of the country 
that prohibits the writing of sprinkler 


leakage insurance by fire insurance? 
companies is New York. A bill to 
grant the concession was introduced 


into the State Legislature by Senator 
Grattan last week. 





In an effort to convince the insur- 
ance commissioner of Illinois that it 
would be an undue hardship to compel 
fire insurance companies to classify the 
result of their experience in the State, 
and that such data if filed with the De- 
partment, would be of no practical ser- 
vice to the assured, a committee of 
Western managers visited Springfield 
some days ago. 


That W. Irving Osborne, president of 
the Calumet Fire of Chicago, ranks 
high in the financial circles of that city, 
is attested by his recent election to the 
presidency of one of Chicago’s leading 
banks. 


MAY CONTINUE INQUIRY. 





Court Maintains Indiana Attorney-Gen- 
eral is Within the Law in Seeking 
Evidence of Rate Agreements. 
That the Attorney-General of Indiana 
is within the scope of the law in pur- 
suing his inquiry for evidence as to 
fire insurance rate agreements in the 
State, is the ruling of the court to 

whom appeal had been made. 

While expressly denying rate combi- 
nation the insurance companies had 
challenged the right of the Attorney- 
General under the anti-trust statute to 
interfere with their operations. The 
companies contend that there is no law 
prohibiting their purchasing tariffs 
from independent rate-making bureaus. 


American of Philadelphia Case to Be 
Tried Under Another Judge. 

The cases of the Policyholders’ Ad- 
justment Company against the Ameri- 
can Fire of Philaue:phia, for a total of 
$450,000 claimed by San Francisco poli- 
cyholders of the concern, growing out 
ot the great fire of 1906, was brought up 
for trial in the United States Circuit 
Court at San Francisco December 21 
Justice Van Fleet, under whom the case 
is being tried, announced that he would 
be unable to try the case, on the ground 
of personal prejudice, it developing that 
he was a relative of one of the parties 
connected with the suits. This being 
the case, he felt that it would be best 
that another judge hear the suit. Ac- 
cordingly the trial will be carried on 
under Justice Dietrick.—Underwriters’ 
Report. 


Special Deposit for Mississippi. 





Insurance Commissioner Henry, of 
Mississippi, favors a special deposit law 
for the State, and in his address to th 
Legislature urges the adoption of sucha 
statute. He likewise calls attention to 
the great amount of unauthorized insur- 
ance placed in Mississippi and wants 


legis'ation restricting it passed. The 
tax for agents licenses, he believes to be 
excessive and advocates a_ reductirxa 


thereon. 


Urged to Co-Operate in Fire Promotion 


Work. 


To secure uniformity and thereby in-| 


creased efficiency in the work of fire 
prevention, C. M. Goddard, of Boston, 
president of the National Fire Protec- 


tion Association, has communicated 
with the heads of the various State or- 
ganizations urging co-operation with 


the National bodies. 


Fearing that the Legislature might 
atopt measures not to their liking, a 
de'egation of co-operative insurance 
men called upon Superintendent Hotech- 
kiss and explained at great length what 
they should not be interfered with 
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GERMANIA 
FIRE INSURANCE COMPANY 


ORGANIZED 1859 





Cash Capital .....$1,000,000.00 


Assets............. 5,874,016.00 

Net Surplus....... 1,509,442.33 

Surplus for Policy 
Holders.,...... 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 








(2216 John 


Telephones 1 22 7 John 


Suburban Department 


Fred. S. James & Co. 


84 William Street 
New York City 


Head Suburban Agents For 
FRANKLIN FIRE INS. CO., of Philadelphia 
COUNTY FIRE INS. CO., of Philadelphia 
NATIONAL UNION FIRE INS. CO., 
of Pittsburg 
DELAWARE INS. CO., of Philadelphia 


General Agents For 


CALUMET INSURANCE CO., of Illinois 
MECHANICS & TRADERS INS. Co., 


of New Orleans 





This Agency affords you ur 
ties for writing your subu in 
territory i ides Westches I k | 
and Putnam Counties, Long I s 
Island in New York Sta ind Berg Ess 
Union and Monmouth Counti in N 
Jersey. 


PROMPT SERVICE 
INDIVIDUAL ATTENTION 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - + - 

Cash Assets - + = 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company is in the con- 
servation of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its poliey. ee 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


$1,000,000.00 
$4,395,625.89 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 
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EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Firemens of New Jersey 
St. Paul F. & M. 
Continental of New York 


Washington Fire 
Suringteld F. & M. 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 
GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 
William Penn of Pa. 


St. Paul F. & M. 
Granite State 
Springfield F. & M. 


Peoples National 
Concordia 
Phoenix of Connecticut 
Teutonia 
Queen City 

City of New York of N. Y. 





Washington Fire 
PHILADELPHIA SUBURBAN TERRITORY 


Washington Fire 


Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Queen City 


Continental of New York 
awkeye 
Phoenix of Connecticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humboldt 

Jefferson 
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| UP AND DOWN IN NEW JERSEY 





BETTER RATES FOR HOBOKEN. 





If the City Install Additional Hydrants 
Prompt Allowance Will Be 
Made Therefor. 





In that section of Hoboken west of 
Willow avenue and north of Seventh 
street, a reduction of ten per cent. will 
be made from former tariffs, providing 
an additional fire hydrant be erected on 
every block within the compass. A me- 
morandum upon the subject reads: 

“Regarding the section of Hoboken 
bounded on the north by the centre of 
Tenth street, on the west by the centre 
of Willow avenue, on the south by the 
centre of Seventh street, and on the 
east by the city line. The reason for 
not granting any further allowance on 
the district advanced is as follows: 

“Present hydrant outlets are but two 
ang one-half inches, same being too 
small; a four inch standard hydrant 
should be provided on each block be- 
fore allowance can be made. 

“Reason for not making any allow- 
ance on Willow avenue and Clinton 
street was because of the high hazards 
located in this district and the poor 
water supply, but if additional hydrant 
(4-inch outlets) is provided on each 
block, allowance will be made.” 





WITH R. P. CONLON & SON. 





W. C. Hall, the Former Chief Inspector 
of Newark Exchange Joins 
Agency Office. 





R. P. Conlon and Son, of Newark, 
have secured the services of Warren 
C. Hall, formerly chief inspector of the 


Newark Fire Exchange. Mr. Hall, prior 
to going to Newark, was for several 
years in the employ of the Maine Water 
Company and later was for a period, 
manager of the Western division of the 
H. G. Vogel Company, automobile fire 
equipment contractors. In September, 
1906, he was chosen chief inspector of 
the Newark Insurance Exchange. 

As an expert of sprinklered equip- 
ments, construction of fire-proof and 
other buildings, Mr. Hall has_ been 
found very competent. His gentleman- 
ly bearing and thorough knowledge of 
his profession, have won for him the re- 
spect, good will and confidence of own- 
ers of many large Newark plants with 
whose manazement his calling has 
brought him in contact. As a surveyor 


Fire 


and solicitor, his services will be of 
great value to the companies in the 
Conlon agency, where his worth will 


be appreciated. 


A WISE PROVISION. 
Paterson Firemen Required to Inspect 
City Properties Once Every 
Three Months. 





A newly issued order by Chief John 
Stagg of Paterson, requires that the 
firemen of the city inspect each section 
of the city at least once every three 
months, and learn whether or not the 
municipal ordinance governing the sale 
and ‘storage of explosives is observed. 


To Check False Fire Alarms. 


In future anyone turning in false fire 
alarms in Ventnor will be liable to ar- 
rest and severe punishment. : 

The agency of the Pennsylvania Fire 
for Yonkers and vicinity has been given 
the Lambertson-Stevens Co. 








It is now thought that Haddonfield 
water works will be completed and be 
ready for operation by March 15, but the 
connections with the houses will not 
be made until after the water has been 
tested thoroughly by experts. Every 
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part of the new works is now com- 
pleted with the exception of the powe1 
house, and the inclement weather has 











greatly hindered the progress of the 
work on that building. 
WANTS FIRE MARSHAL. 
Bill to Create the Office Introduced 
Into New Jersey Legislature. 
bill was introduced in the New 


Jersey House of Assembly last Monday 
evening, by Mr. Goldingaz, creating the 
office of State Fire Marshal and au- 
thorizing the Governor to appoint a 
person to perform the duties thereof. 
He is to keep a record of all fires in 
the various municipalities of the State 
and recommend to the Legislature the 


epassage of such laws as will tend to 


prevent the origin of such fires. 





New Jersey Agency Appointments. 


Central National, W. Boyle, Elizabeth; 
G. A. Hutchins, West Hoboken. City of 
New York, F. W. Law, Jersey City: F. 


E. Pohle, East Orange; H. J. Weidner, 
Hoboken. Commercial Union, F. G. 
Cole, Jr., Roselle. Delaware, F. S. Mec- 
Pherson, Camden. Germania, R. F. 


Treinecke, Butler. Hartford, W. A. Bar- 
rows, Riverside. Jefferson, V. G. Rey- 
nolds, Wildwood. National Union, Louis 
Meyers, Bridgeton. Niagara, Crabbe & 


Sanford, Brick Church. North British 
& Mercantile, N. Y., Doane & Van 
Svekel, Plainfield. Norwich Union, 


Wright & Reynolds, Garfield. 


STILL WAITING. 


Creditors of the ‘Southern Fire of New 
Orleans Wondering When Divi 
dend Will be Paid. 





Some months ago the receiver of ile 
Southern Fire, of New Orleans, made 
glad the hearts of the creditors of the 
failed institution by announcing that a 
33 1-3 per cent. dividend would be paid. 
Tt was generally assumed that the cash 
would speedily be forthcoming, but the 
receiver evidently doesn’t believe in 
hasty action and the much desired coin 
of the realm has not yet made its ap- 
pearance. Possibly the grandchildren 
of the original creditors may get actual 
cash; meantime, of course, the “prom- 
ise” of a dividend holds good. 

An Accession to a Progressive Broker- 
age Firm. 

The brokerage firm of Peabody, Slos- 
son & Smyth report that their staff has 
been enlarged by the addition of James 
S. Slosson, of this city. Mr. Slosson is 
a brother of Charles Aubrey Slosson. of 
this firm and seems to possess his bro 
ther’s gift of salesmanship and in addi- 
tion his untiring energy and capacity 
for making friends. He will specialize 
on automobile insurance and will no 
doubt make a splendid record for him- 
self. This firm has gone to the front 
very rapidly and numbers among its 
clients many of the most prominent 
men and large financial interests in the 
metropolis and throughout the United 
States. 





Saratoga Incendiaries Busy. 

Property losses aggregating $125,000 
have been traced to incendiarism, ac- 
cording to the report of officials of 
Saratoga Springs, who have been inves- 
tigating the loss of two hotels and near- 
ly a dozen private cottages. there. 
Another cottage was burned some days 
ago. The Sheriff has no clew to the 
incendiaries. 








Creditors May Get 60 Per Cent. 





Because of advantageous settlements 
made with certain claimants the attor- 
nevs for the receivers of the Ohio Ger- 
man Fire, of Toledo, say creditors of 
the Company may get a 60 per cent. 
dividend. 


] 
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Proposed Capital, $1,000,000 





AMERICAN UNION FIRE 


INSURANCE COMPANY, 
OF PHILADELPHIA 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 


Proposed Surplus, $1,000,000 














SHOULD REDUCE LOSSES. 





C J. Doyle Appointed Fire Marshall of 

Illinois Under New Statute—Pos- 

sibilities of Office. 
eet _aueend 

To fill the new office of fire marshall 
of Illinois, created at the latest session 
of the State Legislature, Governor 
Drueen, some days ago appointed C. J. 
Doyle, recently attorney for the Illinois 
Insurance Department. The salary of 
the office is $3,000. A first deputy and 
several assistants will be employed. 
The operation of the office should tend 
to very considerably lessen the number 
of crooked losses in the State. 





Nashville Agent of National Union. 





Howell E. Jackson, a leading agent 
of Nashville, Tenn., has been given the 
local representation of the National 
Union Fire, of Pittsburg. 

John H. Chase has been appointed 
special agent for the Girard Fire and 
Marine in West Virginia and Western 
Pennsylvania, succeeding T. Magill 
Patterson, who was advanced to assist- 
ant secretary at the home office. 


It is figured that the destruction by 
fire of the Wassertron Leather Com- 
pany, 83 Clay street, Newark, on Friday 
last, resulted in a loss of $10,000. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
—_———— 
UNITED STATES BRANCH 
January 1, 1909 


IG wicatsaarsicinecccchesonsnent $2,184,632,00 
IIL bid incncddncctedacs 7.6.219.00 


WON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K.C., LL. D. 
Vice Presidents 
B. H. MEIKLE, General Manager 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST, 
New York 











FIRE ASSOCIATION 


E. O. Irwin, Pres. 


PHILADELPHIA F 

Company’s Building, 407-409 Walnut St. 

Incorporated 1820. 

Cash Capital, $500,000. Assets, $7,901,261.56, 

T. Kk, Conderman, Vice-Pres. 
M. G. Garrizues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


OF 





A 


Charter Pepetual, 


1817 








105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


‘New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 


OF TEXAS 





f -'WHILDEN and HANCOCK 


GENERAL AGENTS 


REPRESENTING 





» NEW YORK CITY 
REPUBLIC UNDERWRITERS 
OF TEXAS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME INS. CO. 


OF FLORIDA 


COMMONWEALTH FIRE INS. C0. 


N.J. Penna. Del. and W. Va. 











Correspondence Solicited From Agents at 
Unrepresented Points 
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STANDARD POLICY CLAUSES. 
F. O. Affeld, Jr., Discusses the Meaning 
of the More Important Ones From 
Legal Standpoint. 





The Insurance Society of New York 
held its annual January meeting on 
the 25th inst. at the Underwriters Club, 
and 233 of its 475 members attended 
the dinner preceding same. 

The guest and speaker of the even- 
ing was F. O. Affeld, Jr., L.L.B., whose 
subject was “Some Important Clauses 
of the Standard Policy.” 

His exceedingly interesting and 
structive address dealt chiefly 
four subjects, as follows: 

“Right of action and title to funds 
in case of death of assured.” Numerous 
decisions were quoted as to whether 
the heirs could sue for the money due 
from a fire loss or whether the ad- 
ministrator had the right of action. 
Also whether the heirs were entitled 
to receive the money due or the ad- 
ministrator. The trend of decisions 
appears to be in favor of the latter of 
both questions, and that the company 
has ample release by paying such 
money to the duly constituted admin- 
istrator. 

“Cancellation of policy by 5 days’ 
notice” is held to be ineffective unless 
accompanied by a tender of the pro 
rata unearned premium, in legal tender, 


in- 
with 


by the courts of New York State al- 
though the Federal Courts hold that 
the notice is sufficient. One of the 


members of the Committee of the New 
York Board of Fire Underwriters that 
drew up the standard policy in ac- 
cordance with the statute under which 


it became law, has stated that it was 
the object of the language used to 


make the notice sufficient to effect can- 
cellation, and that is the reason a 
period was employed, separating the 
two propositions. Apparently the 
Courts have been in direct conflic* 
with the intent and explicit lanzauge 
of the policy. 

“Appraisal of totally destroyed prop- 
erty.” The trend of opinions held 
against the right of appraisal in cases 
of total destruction, ho!ding that there 
is nothing to appraise. Apparently the 
theory is that values in such cases are 
matters of fact, to be passed upon by 
court and jury in case of disagreement, 
and that appraisers are not in any 
sense judicial officers. 

“Renewals of policies.” 

This was the most interesting fea- 
ture of the address. The speaker con- 
tended that where a company reques’- 
ed or agreed to the renewal of a pol- 
icy, is was bound by conditions of the 
policy renewed unless the attention 
of the assured or his agent was called 
to any change therein. 

Thus, if a company sends the as- 
sured or his broker the customary slip 
soliciting the renewal of a policy and 
it is rteurned with “OK,” or “please 
renew” or similar indication of desire 
for a renewal, that the company must 
eall attention to any change in the 
terms and conditions of said renewing 
policy, or be bound by the terms and 
conditions of the policy renewed. 

If this view be correct there are cer- 
tainly thousands of policies outstand 
ing which do not truly represent the 
contract with the assured. Witness 
those now being issued in the subur- 
ban territory not one of which but 
bears clauses not contained in the pol- 
icy renewed. This contention also ve- 
lieves the assured from reading over 
his policy contract providing it is a 
renewal or ignorance of the law (con- 
tract) excuses him. 

It is an interesting question whether 
a second renewal would be construed 
as having the terms and conditions 
of the original policy, or those of the 
first renewal. Wou'd the assured be 
forever relieved from acquainting him- 
self with the contract providing re- 
newals continue? Would the assured 
equally with the company be bound by 
the terms of the original policy pro- 
viding it were renewed with conditions 
therein more favorable to him, but 
without his knowledge? Formerly re- 


newal certificates were in general use, 
but the custom has been practically 
discontinued, largely because changing 
conditions required changing forms 
and clauses in the policy contract, and 
it has generally been considered that 
each policy was a contract standing 
by itself and complete in itself (excevt 
as to representations), and if tne above 
view is correct it will call for changed 
practices in many ways. 





MERGER IDEA APPROVED. 
(Continued from page 1.) 
ing an issue in establishing the Fidelity 
Underwriters composed of the Conti- 
nental and Fidelity-Phenix, one union, 
the other non-union. 

Then Mr. Evans, so the report goes, 
is to be president of the Fidelity-Phe- 
nix, another violation of union rules. 
The Western Union people recognize 
Mr. Evans’ brilliant ability, his wizard- 
like financial achievements and fore- 
sight and his magnificent success with 
the Continental. They do not believe, 
however, he can stand out against the 
entire field. Mr. Evans has antagonized 
many people and they are not willing 
to be run over nor to knuckle down. 
They are in a mood to fight. They de- 
clare that no quarter will be given. 
They do not relish the apparent defi- 
ance of Mr. Evans in shaping up his 
plans when he knows they must force 
an issue with the Western Union. The 
matter out here is further complicated 
because Jos. H. Lenehan, Western man- 
ager of the Phenix, is president of the 
Western Union. 

There is a mysterious air in the talk 
of the big Union magnates. They talk 
as though some coup is going to be 
sprung on Mr. Evans. One gathers from 
general conversation that Mr. Evans 
may have to make the move to keep 
the Fidelity-Phenix in the Western 
Union. This, it would seem, could best 
be brought about by Mr. Lenehan re- 
signing his Union membership. Mem- 
bership in the organization is personal, 
but is based on a company complying 
with Union regulations. Mr. Lenehan 
is very close personally to Union mem- 
bers. He would not care to force him- 
self to endure a situation that would 
estrange himself from his life-long 
friends. 

Some managers here do not believe 
Mr. Evans will precipitate open rup- 
ture. They say he will bring the Con- 
tinental into the organization rather 
than bring on a big fight. The Phenix 
is an important cog in the Union ma- 
chinery. Now with every thing in the 
air, its local agents are restless. They 
do not know whether it will become 
non-union and hence be forced to re- 
sign it in order to keep their offices 
clear or not. The Phenix field men are 
unsettled because they are not able to 


give the information they ask. The 
Phenix has been very liberal with 
agents and they seem to think the 


policy of the Continental will be adopt- 
ed. 

The field men of the Phenix have had 
an office and stenographer at their 
headquarters. This arrangement, it is 
said, will be discontinued to reduce ex- 
penses. President Evans believes in 
every one earning his salary and hav- 
ing no soft snap or superfluous perqui- 
sites. In other words, Phenix men must 
adopt the work system of the Conti- 
nental. 

All in all there is more restlessness 
out in this country over the Phenix 
proposition than ever before. 
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1852 


Re-Insurance Reserve. . . 


COMPARATIVE 





ck cccsecsccedcvcceces 
Re-Insurance Reserve............ 
Reserve for Unpaid Losses 
Reserve for Taxes and Dividend. . 
Net Surplus ........ Sees 6on 


TOTAL ASSETS 


1,435,945.38 
67,548.24 


501,782.42 


Fred Vogel, Jr. Dr. Joseph Schneider 


FIFTY-EIGHTH ANNUAL STATEMENT 


Milwaukee Mechanics’ 


JANUARY rst, 1g10 


Cash Capital ...................§ 500,000.00 


Reserve for Unpaid Losses..... 
Reserve for Taxes and Dividend 


Net Surplus........... 
TOTAL ASSETS .. 


Jan. Ist, 1907\Jan. Ist, 1908|Jan, Ist, 1909 Jan. Ist, 1910 
$ 500,000.00 $ 500,000.00 '$ 500,000.00 $ 500,000.00 


$2,505,276.04 $2.653,713.62 $2.885,162.93 $3,112,623.36 


OFFICERS 
WILLIAM L. JONES, President CHAS. H. YUNKER, Vice-President 
G. W. GROSSENBACH, 2d Vice-President 
OSCAR GRIEBLING, Secretary EMIL TEICH, Assistant Secretary 


DIRECTORS 
Chas. F. Pfister 


1910 


Insurance Company 


1,676,004.72 
122,105.81 
100,000.00 
-seeeee =. 714,512.83 


$3,112,623.36 


STATEMENT 


1,491,700.00 
80.049.64 
30,000.00 
551,963.98 


1,542,254.51 
79,876.96 
100,000.00 
663,031.46 


1,676,004.72 
122,105.81 
100,000.00 
714,512.83 


Robert Nunnemacher 














Gustav Pabst T. W. Spence G. W. Grossenbach William Finger 
William L. Jones Chas. G. Stern Ferd. Meinecke Geo. W. Strohmeyer 
Otto H. Falk Chas. H. Yunker Fred T. Goll 
RATE MAKING. fire cost of all the various classes o1 
property of similar hazards of which 
Superintendent of Insurance Hotchkiss tnere are a sufficient number to form 
Revises Previously Held Views an average. The very best efforts of 
Upon the Subject. fire insurance men have gone into the 
. various items of the schedu.es that 
That portion of the recently issued are now so universally used to make 
report of the Superintendent of Insur- rates yet it is an admitted fact that 
ance Hotchkiss to the New York these are largely zuesswork, however 
Legislature bearing upon the “Regula- intelligently made, and need more or 
tion of Rates” is arousing a great deal less constant revision 


of comment among fire insurance com- 
pany Officials and field men. On a for- 
mer occasion Mr. Hotchkiss said in sub- 
stance that the State should not at- 
tempt to make rates until it was in pos- 
session of some such information with 
respect to fire cost as the well-known 
mortality tables give as to the cost of 


insuring lives. As this is manifestly 
impossible the interpretation seemed 
clear. If every piece of property even- 


tually burned, or if each one stood aione 
without exposure, or if the degrees of 
fire protection were as stable in opera- 
tion as the action of quinine, or if con- 
flagrations could be eliminated, and, if 


each property were insured for some 
given percentage of its value large 


enough so that property loss and insur- 
ance loss in eaoh case be practically 
the same then it might be possib'e to 
arrange some plan that would zive the 











KN Reyer. 








CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° ° , e . $400,000 
All Liabilities, including Reserve . 381,653 
Total Assets . ° ° ° ° 978,605 
SURPLUS to Policy Holders . ® 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus ° ° 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, 


PHILADELPHIA 








CONFLAGRATION PROOF 


If an investigation were undertaken 
into the rate question it could be made 
more accurately and satisfactorily by 
the insurance department than by a 
legislative committee, because greater 
time and thorough digging into the 
facts could be given by it, but any in- 
vestigation must bear in mind the fact 
that definite, precise determination of 
fire cost is practically impossible. 

Will Remove to Atlanta. 

President Edw. T. Campbell of the 

American Central announces that on 


February 1 C. H. Dillingham will move 
to Atlanta and makes his headquarters 
in that city as general agent for the 
American Central with supervision over 
Virginia, Georgia, Alabama, Mississippi, 
North Carolina, South Carolina and 
Florida In a circular to agents the 
company announces that it is its pur- 
pose to plant the company more exten- 
sively in the Southern States with a 
view to creating a Southern department 
at Atlanta as soon as expansion of the 


agency system is completed. The 
Southern business of the company has 
been in charge of Mr. Dillingham who 
has been on duty at the home office. 
In the course of its circular the Ameri- 
can Central says: 

‘We ‘have given Mr. Dillingham our 


full and cordial support since his iden- 
tification with the company and in the 
development of larger interests in the 
Southern States he will be accorded the 
same consideration. Until otherwise 
advised all reports and accounts should 
be sent to the St. Louis office.” 
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GEORGE A. CLARKE PRESIDENT 


OF MIDDLE DEPARTMENT ASS’N. 








Organization at Annual Meeting Also 
Selects New Members of Its 
Executive Committee. 





George A. Clarke, New Jersey State 
Agent and Suburban New York field 
representative of the Home Insurance 
Company, was elected president of the 
Underwriters Association of the Middle 
Department, at the annual meeting of 
the organization held at Philadelphia 
last week. He was placed in nomina- 
tion by M. O. Seldon, of the North 
British & Mercantile, and heartily sec- 
onded by H. O. Klein of the Aetna. 

Charles M. Kerr, of the Farmers, was 
at the same time chosen vice-presideni 
of the Association, and Louis Weider- 
hold, Jr., returned as secretary. 

Members of the Executive Committee 
were chosen as [OllOWS: 

Mary.anu and Deiaware: M. O. Sel- 
aon, Nori british & Mercantile; Kh. 
roor, Royal; A. U. Michaels, Britisa 
Americau and Western. 

New Jersey; C. G. Baxter, Insurance 
Company oi North America; Walter bh. 
MacQuesion, PheulX Of BrookK.yD; n. 
H. M. Stewart, security; W. P. Long, 
Franklin, and T. J. Lasher, Hartford. 

Easvern Pennsylvama: &. A. ins, 
County #ire; Gilbert A. Russell, Ciul- 
zens; G. Hope Miller, Agricultural; v. 
K. Underhill, London Assurance; H. N. 
Vickinson, Giens Falls. 

Western Pennsylvania: <A. F. San- 
ford, New York’ Underwriters Agency, 
H. Haskins, Liverpool & London & 
Globe; H. W. Chapman, Springfield b’. 
& M., and S. M. Wiison, New Hamp- 
shire. 

The New President. 

Mr. Clarke, the new chief executive of 
the Underwriters Association of the 
Middle Department has been an active 
figure in the councils of that organiza- 
tion since joining its membership in 
i903. For three years he served upon 
its executive committee and as such had 
a part in the important work of revising 
the constitution and by-laws of the as- 
sociation which, our readers will recall, 
were radically altered some fif.een 
months ago. In 1909 Mr. Clarke was 
vice-president of the association. 

Born in Atlanta, Ga., in 1872, Mr. 
Clarke as a youth of 17 entered the local 
agency of Whitner and Clarke in his 
native city in 1889. Subsequently he 
was with the South Eastern Tariff As- 
sociation, serving as stamp clerk at Nor- 
folk, Va., for two years. Wheu that 
highly efficient underwriter, S. Y. Tup- 
per was appointed Southern manager 
for the Queen, Mr. Clarke accepted an 
offer to join his former chief, continuing 
for several years. 

He entered the service of the Home in 
May, 1902, shortly thereafter becoming 
its New Jersey State and New York 
suburban special agent. A glance at the 
record of the Home in the territory 
above named, elearly attests that its in- 
terests have not suffered in the hands 
of Mr. Clarke. 


WANT LAW REPEALED. 


Cfficials of Fort Worth, Texas, Not 
Enamored With State 
Rate-Making. 





Having witnessed the operation of 
the new plan of fire insurance rate- 
making by the State, citizens of Fort 
Worth, Texas, long for the return of 
the old days, when each insurance com- 
pany made its own tariffs, and compe- 
tition was of the keenest nature. 

Maintaining that if the tariffs were 
to be made by State authority, equality 
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GEORGE A. CLARKE, 


Newly Elected President Underwriters 


of charge would be made for hazards 
ol like degree throughout the Common- 
Wraith, and doubtiess really believ- 
ing that reduced cost would ensue, the 
‘1exas legislature passed a law prohib- 
iting rate-making by the insurance com- 
panies, and entrusting the task to a 
specially created board. 

The work of this body is now being 
made public, and the results are far 
from those anticipated or desired by 
citizens of the Lone Star State. Equal- 
ity of charge they have gotten surely, 
for schedules have been applied with 
remarkable impartiality, but so far 
from a lessening of cost, the average 
charge in the commercial section of 
Fort Worth, the only large community 
rated thus far, has been increased four- 
fold. 

Disillusionized and decidedly sore the 
merchants of Fort Worth are consider- 
ing an appeal to Governor Campbell to 
convoke a special session of the Texas 
Legislature with a view to repealing 
the erstwhile fondly coddled scheme of 
a State rate-making statute. 

Willing to Make Improvements. 

It is understood that the authorities 

of Fort Worth are willing to improve 


Association of the Middle Departmen‘. 


both the fire-fighting and the water ser- 
vices of the city, along such lines as 
may be suggested by the National 
Board of Fire Underwriters, whose 
engineers have recently completed a 
thorough inspection of the hazards of 
the community. 





Leypoldt Takes the Field. 

R. G. Leypoldt has been appointed 
special agent in Western Pennsylvania 
for the Fidelity-Phenix. He will make 
headquarters at Pittsburg. Few men 
in the field have had the var’ed under- 
writing experience possessed by Mr. 
Leypoldt, and it will be surprising in- 
deed if he doesn’t give a good account 
of himself in his present connection. 





Capital to be $1,200,000. 





At the fortieth annual meeting of 
stockholders of the New Hampshire 
Fire, held at Manchester, on the 25th 
inst., it was decided to increase the 
present capital of the Company by 
$100,000, making the figure $1,200,000. 


PENNSY’S FIRE LOSS. 





Damage Suffered Throughout the Sys- 
tem Last Year Aggre- 
gated $402,615. 





W. H. Myers, general manager of the 
Pennsylvania Railroad, has issued the 
annual fire record for 1909, showing 
the record of fires fought by company 
employes with company apparatus. 

There was a total of 929 fires, with 
a loss of $402,615.61, over the entire 
system. 

There were twelve fires caused by 
wrecks, with a loss of $12,337.47; 133 
of unknown origin, loss $87,163.34; in- 
cendiary, 28, loss $28,670.72; fires origi- 
nating from lighted cigars, pipes and 
cigarettes caused a loss of $60,366.31. 
During the year there was only one 
forest fire, loss $131.31. The others 
w re of ordinary causes. 








THE LEADING FIRE COMPANY 
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VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














Commercial Union Assurance Company 
(Limited) 
OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








“The Leading Fire Insurance Company’ 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 

A. N. Williams, E. 8. Allen, 

E. J. Sloan. Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 





MYRON W. 


New Jersey Office: ENGLEWOOD, N. J. 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


ROBINSON 


New York City Office: MILLS BLDG 











Calumet Insurance Company 
CHIC AGO 
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‘MPROVED OFFICE SYSTEM 





Yodel Plan Described by F. G. Lump- 
kin, an Up-to-the-Hour Col- 
umbus, Ga., Agent. 





Local agents on the alert to sys- 
ematize and reduce to a minimum the 
ime needed to handle the office details 
of their business, will be interesed in 
‘he following description given to the 
American Agency Bulletin” by F. G. 
sumpkin, a leading local man of Co- 
umbus, Ga. 

Says Mr. Lumpkin: 

“The company daily report and pol- 

y are then completed. In all cases, 

here we have a considerable portion 
£ the business, we have a _ special 
rinted form, and in all other cases 

e have our forms printed using none 
rom the companies. We find th.s 
1uch more convenient and tends to 
niformity in our office. The company 
iaily report is then forwarded, our du- 
licate daily report recorded on an ex- 
iration and line card and placed in a 
ertical file. Each company is allotted 

separate space, and the daily reports 
iled numerically. 

“We have two large books in our of- 
fice, one @ combination Cash Book 
and Journal, the other a Policy Rec- 
ord, on the latter every policy written 
is promptly recorded, the premium 
placed in one of the columns provid- 
ed for each company. When the pol- 
icy is delivered we either collect the 
premium and immediately make rec- 
ord on our cash book crediting same 
to ‘premiums receivable’ or on one 
of our ‘individual accounts. We have 
our Cash Book lined, showing two gen- 
eral accounts to which we credit all 
policy collections as ‘premiums re- 
ceivable’ or ‘accounts receivable.’ 

We do not open a ledger account 
with each individual policy-holder, be- 
cause we may write a policy for a 
party on which the premium would be 
only a few dollars for five years. Why 
carry a ledger account for five years 
for so small a matter? All such ac- 
counts We charge to ‘premiums re- 
ceivable’ accounts referred to above, 
With our large customers, who give 
us their entire business or at least a 
considerable amount, we open a ledg- 
er account and this is what we term 
accounts receivable.’ 

“All of the work above referred to 
has been done with what we find to 
be the least amount of effort to ac- 
complish the desired end. When a 
policy is cancelled, the record is im- 
mediately made on our books so that 
no memorandums are necessary in re- 
zard to this. Our Cash-Journal is ar- 
ranged in columns to carry our bank 
account, individual accounts, pre- 
miums receivable, premiums payable 
(amounts due companies), and several 
other accounts with which it is im- 
portant for us to keep in close touch. 

Sach of these accounts are to a cer- 
tain degree independent units and can 
be balanced singly, but all work in 
entire harmony, so that at any time 
we can get a complete statement of 
our assets and liabilities within fifteen 
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minutes, or perhaps less time by using 
our adding machine. 

“Wth this arrangement we are en- 
abled to close our books each month 
instead of annually, as we formerly 
did, and we have a complete list made 
showing every dollar due us for pre- 
miums and this we check carefully, 
working hard to collect the oldest pre- 
miums due us. 

“With this complete arrangement on 
the last day of the month are books are 
in perfect balance, and we are ready to 
send in our monthly reports to the 
companies. They are therefore made 
out as rapidly as possible, and since 
this system has been in our office, all 
of our accounts have left our office by 
the last day of tne month and this 
represents some twelve or fifteen fire 
accounts as well as others. 

“The above is principally an account 
of fire business. Our life, accident, 
health, plate glass, marine, steam 
boiler, employers’ liability, etc., work 
perfectly into this system. It is neces- 
sary of course to inject judgment as 
you proceed. 

“Every office is to a certain de- 
gree different, but we are convinced 
that the system which we now have 
is excelled by none and equalled by 
few. We would advise all agents who 
value their business and really desire 
to improve their system to do exactly 
what we did, select the man who 
makes this work a profession, explain 
to him thoroughly the methods of the 
business and have him work out the 
problem.” 





Progress of the Home. 





Policies of the Home Insurance Com- 
pany are now backed by total assets of 
$27,307,672, of which $12,382,837 is net 
surplus. At the beginning of 1909 the 
corporation determined to seek new 
business more aggressively than it had 
previously done, and the results dis- 
closed in the one-hundred and thir- 
teenth semi-annual statement, show 
how well this purpose was attained. A 
noteworthy feature in connection with 
the figures of the Home is its confla- 
gration reserve, which added to year 
after year now amounts to $1,200,000. 
Safety has ever been the watchword 
of the Company’s management, and no 
measure that will make for the in- 
creased safety of its policyholders is 
neglected. The reason for the popu- 
larity of Home policies is not hard to 
discover. 7 





Pittsburg Agency Opening. 





Elsewhere in this issue, Walter Mor- 
ris, a well known successful insurance 
agent of Pittsburg, advertises for a 
company to take care of the surplus 
business in his agency. Mr. Morris 
krows conditions in Allegheny County 
thoroughly and has made money for 
his companies. He is in position to 
give from $12,000 to $20,000 in pre- 
miums. 
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Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 

—REPRESENTING 
Giens Falis Albany 
Buffalo German Dixie Fire 


Security Ins. Co. of No. Am. 
(of New Haven) 





FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 








0. 0. LAUCKNER INSURANCE AGENCY 


141 Broadway 355 Palisade Ave. %i Kiver st. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 


leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 


Springfield F. & M. 
Firemans (of N. J.) 


Teutonia 
Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





or 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


VANDERVEER 


AND 


FAULHABER 


9-15 Clinton St., Newark, N. J. 


INSURANCE 


General Agents State of New Jersey 
FOR THE 


CASUALTY CO. OF AMERICA 
ALL LINES 











SURPLUS 





WE solicit your patronage 
and assure careful at- 
interests. 


tention to your 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 





mO>amAOND 
om2-r 











BUSINESS 


JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 











F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








IMPORTANT TO LOCAL AGENTS 


Increase your premium income at least 
25% and your personal profit 50%. I 
know exactly how you can do this, and 
it will cost you nothing to find out. 
Write me. ROBERT R. TUTTLE 
Syracuse, N. Y. 











SURPLUS LINES 


D.C. SCHUPP & CO. 


159 La Salle Street, Chicago 





fiLines placed anywhere in U. S. and Canada 


LIBERAL COMMISSIONS PAID 


HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William S8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 

SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 


ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 








80 WILLIAM 8ST; NEW YORK CITY 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 





100 WILLIAM STREET - - - - 


New York 


SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 
American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 








NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 

















A NEW LLOYDS BINDER 


s POLO MOlO1e) 


Immediate binder 10 ( 


UPS e-0, BS 2 eo 


IMmMission 


UNDERWRITERS ONLY 


Pred ite! Tatelateatalia® 


lrue excess lines at tariff solicited from local agent 


HALE, SEATON 





& COMPANY 


CLEVELAND 
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E. G. RICHARDS ON LEGISLATION. 


Manager of North British & Mercantile 
Addresses Bridgeport Agents 
Upon the Subject. 


E. G. Richards, United States man- 
ager of the North British & Mercantile 
Insurance Company,to quote from “The 
Standard,’ was the chief speaker at 
the annual meeting of the Bridgeport, 
Board of Fire Underwriters 
early last week. Discussing “legisla- 
tion, Mr. Richards explained the 
making of rates and expressed the 
opinion that rate making was not a 
matter for legislative control but one 
which should be handled by fire 
underwriters. He believed that com- 
petition compelled the companies to be 
as nearly fair to the insured in the fix- 
ing of rates as it is possible. Mr. 
Richards stated that he believed the 
tendency of the times was in the direc- 
tion of injury if not eventual disaster 
to the agency system, for the present 
tendency, not only among underwriters 
but of the public as well, is toward pa- 
ternalistic and socialistic control by 
the state of what in times past has 
been rightly regarded as the personal 
and private affairs of the companies 
and their agents.” 


(Conn.), 


SUES FOR $100,000. 


Silk Manufacturer of Paterson Holds 
Water Company Liable for Burning 
of his Plant. 


Isaac A. Hall, of Paterson, has sued 
the Passaic Water Company for $100,- 
000 claimed as damages for the burn- 
ing of his silk mill in 1904. Mr. Hal 
avers that flames communicated from 
*he Van Kirk lumber yard to his silk 
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mill and that the water mains in the 
sitreet were not of a sufficient capacity 
to fight the blaze in the silk plant. 

The plaintiff charges that according 
to the contract the water company has 
with the city of Paterson, there should 
be ten pounds pressure at each fire 
hydrant and that in this respect the 
water company violated their contract. 
The case will be heard in the Supreme 
Court. 





Pioneer Fire, Tacoma, Wash. 





Secretary J. H. Bridgeford advised 
that the company will not be prepared 
to enter New York or Oregon for at 
least three months and will probably 
not seek admission to Illinois earlier 
than the first of April. On December 
81 only a little over $100,000 of the 
capital had been paid in. Mr. Bridge 
ford says he does not know of any 
proposition of New York capitalists to 
subseribe for $100,000 of the capital 
steck or any other amount “although 
we have had correspondence with par- 
ties who think they can place this 
amount of stock upon certain conditions 
which have not yet been agreed to.” 
Mr. Bridgeford expresses the opinion 
that the Pioneer will be prepared to cn- 
ter one or two other states by March 1. 





Buffalo Agents Merge Interests. 





Under the firm name-of Worthington 
and Sill, the business of the two well- 
known Buffalo local agencies of Wash- 
ington and Sill and Fitzgerald and Mcr- 
van Company, havé been merged. 





At a recent meeting of the Manufac- 
urers’ Association of York, Pa., the 
question of a paid fire department chief 
for the city was discussed at consider- 
able length. 











HENRY F. NOYES 


EMANUEL H. A. CORREA, Vice-President 
FREDERIC C. BUSWELL, Vice-President 
CLARENCE A. LUDLUM, Assistant Secretary 
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THE 


Home Insurance Company 


Office: No. 56 Cedar Street, New York, N. Y. 


One Hundred and Thirteenth Semi-Annual Statement 
JANUARY, 1910 


SUMMARY OF ASSETS 








Can is Dupes nel Trust COM MOGMiOW 6oécis cdccscon cacsdusiepsccvavastesageoss $1,552,444.48 
Real Estate 1,543,892.06 
United States Px ynds », 000.00 433,750.00 
State and City Bonds } 8,333.33 5,477,833.33 
Railroad Bonds 6,308,000.00  6,124.430.00 
Miscellaneous Be mads..... 900,000.00 760,000.00 
Railr« ad Sto , ss 5,806,000.00 8,071,275.00 
Miscellane« us Ste eks ei a a cit 1,150,000.00  1,582,000.00 
Ban k and Trust Company Stocks ~ che 125,000.00 437. 800.00 
onds and Mortgages, being first lien on Real Estate...................056 9,800.00 
Pre »miums Uncollected, in Course of Transmission and in hands of Agts. 1, 264" 447.46 
$27 »307,672.28 
LIABILITIES 

CINE. ni cachcoks cadcceceteeeaneth ese nckuca senetanedeseneniwantambasicak $3,000,000.00 
Reserve Premium Fund...........c00.ecceseees cogphvabwdesseuleadasaasaeiie 10,244,415.00 
NN OO NOE a 9, isd ea anie neha cee a6 obser eeneseaceeeeerenernaeeDee” meee 958,639.76 
Reserve for Reinsurance ¢ ther Claims 621,780.56 
en kK, a eee 100,000.00 
Reserve os a Conflagration — lus 1,200,000.00 
Surplus over Contingencies and all Liabilitie +s, including Capital.......... 11,182,836.96 


Surplus as regards Policyholders, $15,382,836.96 


DIRECTORS 
LEVI P. MORTON LUCIEN C. WARNER EMANUEL H. A. CORREA 
CORNELIUS N. BLISS JOHN CLAFLIN SAMUEL D. STYLES 
ELBRIDGE G. SNOW CORD MEYER WILLIAM D. BALDWIN 
GEORGE H. HARTFORD LEVI C. WEIR 


JOHN H. FLAGLER 
ELBRIDGE G. SNOW, President 


Par Value Market Value 














$27,307,672.28 


AREUNAH BURTIS, Secretary 
CHARLES L. TYNER, ‘Secretary 
HENRY J. FERRIS, Assistant Secretary 
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OPENING IN PITTSBURCH 

. . ' 

I have an opening in my office for another really good ‘ 
Can give it from Twelve to Twenty Thou- i 


sand Dollars Annually on good business. 


WALTER MORRIS 
216-218 Fourth Avenue, Pittsburgh, Pa. ‘ 
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GERMAN AMERICAN INS. CO. OF N. Y. 














PHOENIX INS. CO. OF HARTFORD, CONN. : 
SPRINGFIELD F. & M, INS. CO. OF MASS. ' 

J. M. DONALD, AGENT 

24 COURT STREET BROOKLYN 
“MORE WORK FOR THE STATE. ———=—=—>=>=>>__— 
Rochester Manufacturer Would Have ee Soe 
Insurance Department Adjust SURPLUS LINES i 


Fire Losses. 





Under recent date Watson A. Brown, 
president of the Pilot Ribbon and Car- 
bon Company, of Rochester, and a man 
with a grievance, addressed a commu- 
nication, of which the subjoined is a 
copy, to Superintendent of Insurance 
Hotchkiss at Albany: 

“Dear Sir:—The announcement which 
you made December Ist requesting in- 
terested parties to submit to you 
recommendations for the improvement 
of the fire insurance law, with the pos- 
sibility of having them incorporated in 
amendments to the insurance law at 
the next session of the Legislature, ap- 
peals very strongly to me as the result 
of dfficulties which our company has 
had in securing payment of our fire in- 
surance loss. The fire occurred about 
seven months ago, and according to the 
enforcement of the contract which they 
have with us (this being the same con- 
tract which they have with every other 
policyholder) it is absolutely impossible 
to secure the payment of our loss un- 
der this contract or policy. 

“As the result of this experience, I 
would recommend to you that, in the 
event of there being a disagreement as 
to the amount of loss, this clause should 
be inserted in the policy, or one some- 
what similar: ‘In case two appraisers 
who have been appointed by each of 
the parties fail to agree upon an um- 
pire, the same shall be appointed by 
the Supreme Court on application of 
the insured.’ This is similar to the 
appraisals under which railroads con- 
demn land, and is the only fair one to 
both parties which can be made. 

“As an additional suggestion, I would 
ask that those who have had a loss by 
fire should not be held up an unreason- 
able length of time by the insurance 
companies so as to be put out of busi- 
ness, as is now the case; that the time 
at which an adjustment should be made 
should not exceed ten days after notifi- 
cation to the insurance companies by 
a registered letter of a loss and the 
amount of damages claimed; that in 
case of any delay or disagreement af- 
ter the ten days’ limit the insured may 
make application for the appointment 
of a commission to appraise their loss 
and any extention of time should be 
within the jurisdiction of the court ap- 
pointing the umpire or referee. 

“There are a number of other amend- 
ments with which you are familiar, but 
from the importance of a fire insurance 


policy which covers practical'y every 
building in the United States, it would 
seem that it bears a closer relation to 
the public and their general good than 
anything which is now embraced by 
the Public Service Commission, name- 
ly, railroads, express companies, etc., 


“The Markham Way’ 





IN THE 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 

















and that being the case, the insurance 
departments of the several States are 
entirely inadequate to care for the in- 
terests of the public property; that they 
should beenlargedandthat their pow 
ers should be somewhat similar to that 
of the Public Service Commission. Un- 
der the present system the people are 
absolutely ob.iiged to pay any premium 
this trust demands for the purpose of 
protecting their property. They are 
also obliged to take whatever the in- 
surance company awards, regardless of 
the actual loss.” 





Another Year of Progress for the “Old 
and Tried.” 





When seeking to interest capita] in 
the formation of new fire insurance o1 
ganizations promotors invariably quoi: 
the experience of the Glens Falls, as in- 
dicating the possibilities of the busi- 
ness, and the record is certainly one to 
conjure’ with. To even measurably 
duplicate its remarkable results wouid 
compel the securing for the ambitious 
beginners, of a combination of condi- 
tions and personalities, as little likely 
of being had as can well be imagined. 
There is but one “Old and Tried” and 
Col. J. L. Cunningham is its prophet. 

The company has now total cash as- 
sets of $5,105,506; reinsurance reserve 
of $2,114,779 and a net surplus of $2,- 
438,826. In the past year it increased its 
net premium account, $132,705, added 
$21,690 to its contingency reserve, and 
after paying $230,000 in dividends to its 
envied stockholders,transferred $186,052 
to net surplus account, the last named 
item now being $2,433, 8! 26 or more than 
twelve times that of the capital. 





Henderson Bros., local agents of 
Pittsburg, were recently appointed rep- 
resentatives of the Mannheim Insur- 
ance Company of Germany for automo- 
bile business, to cover Allegheny coun- 
ty. They will report through George 
W. Near-Gibbs & Co., general agents 
of Cincinnati. This firm does an exten- 
sive marine business. 
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SURETY HAPPENINGS 











AUTOMOBILE INSURANCE. 


Philadelphia Agents Fall 
With Local Men of 
Other Cities. 


Into Line 


That rates on automobile insurance 
have been notoriously inadequate has 
een a matter of common knowledge 
or some time, and the attempt of the 
local agents in New York and elsewhere 
to get together, has been born of a de- 
ire to place the business upon a sane 
vasis. 

Tariffs that are presumably adequate 
ire now in force in New York, and St. 
Louis, while the scale adopted for new 
vritings in Chicago becomes effective 
Kebruary 1, and that for renewal March 


While the Chicago and St. Louis 
ariffs are the same as those charged in 
the metropolis, the Philadelphia sched- 
ule, because of the reduced hazard, 
iverages somewhat less. 


WANT $116,000. 


Sur ties of a Former Ohio State Treas- 
urer Sued for Recovery of 
That Amount. 


A Columbus, O., 
“New York Tribune” under date of the 
20th says: “Two suits, amounting to 
$141,506 were filed here to-day by the 
State of Ohio against the estate of 
William S. McKinnon and the men who 
were his bondsmen during his two 
terms of office as State Treasurer. The 
suits are the result of the inquiry in- 
stituted by Governor Harmon some 
weeks ago 

“The petition alleges that the Treas- 
urer collected and converted to his own 
use State funds amounting to $116,140. 
This sum and interest amounting to 
$25,366 is sued for. I®is alleged that 
the executors of McKinnon’s estate 
continue unlawfully to hold the money. 
The suits involve as bondsmen and co- 
defendants a number of prominent men 
in Columbus and Ashtabula County.” 


despatch to the 








CHANCE FOR MONEY MAKING. 





General Accident Makes a Prize Offer 
to Its Field Representatives— 
How to Win It. 

An opportunity to earn additional 
commissions of from $8,000 to $10,000 is 
offered agents of the General Accident, 
of Seotland, C. H. Boyer, manager of 
the company’s industrial department 

outlines the proposition as follows: 

“As a reward for the increased volume 
of business we have asked our general 
agents to produce during the year 1910, 
we offer as a prize to any general agent 
who, on December 31, 1910, has, between 
December 31, 1909, and December 31, 
1910, inclusive, increased his monthly 
collections in the sum of $100 or over; 
or who, having been appointed since 
January 1, 1910, collects $100 or over 
on premiums due in and for the month 
of December, 1910, a cash bonus of 100 
per cent. of the increase so made or 
premiums so collected. The premiums 
renorted for the month of December. 
1909, will be taken as a basis for the 
computation, and at least a $100 In- 
crease must be shown by the collections 
made on premiums due in and for the 
month of December, 1910. No back or 
alivance premiums will be counted and 
only such reinstatements as are made 
prior to November 1, 1910. For illustra- 
tion: if the collections on premiums due 
in and for the month of December, 1910, 
show an increase of $150 over the 
epmount reported for December, 1999. 
the aevent will be maid $150 in cash: 
Vrewise. if. having been annointed since 
January 1, 1910, he collects $100 in pre- 


miums due in and for the month of 
December, 1910. 

“As a condition precedent to securing 
this bonus, the agent claiming same 
must submit, on or before January 5, 
1911, a statement, in writing, showing 
his premium collections, if any for De- 
cember, 1909, and his collections for the 
month of December, 1910. The state- 
ment of premiums for the month of De- 
cember, 1910, must not include rein- 
statements made after November 1, and 
shall include only premiums due in and 
for the month of December. The prize 
money will be distributed on or about 
January 15, 1911. 

“All regular, business and profession- 
al, conditionless, woman’s and special 
accident business will be counted. The 
only business excepted will be factory, 
franchise, weekly, railroad instalment 
and workmen’s collective. 

“The above offer enables not only the 
established agencies to materially in- 
crease their income, but gives the men 
who have been appointed since January 
1, or who may be appointed during the 
remaining part of the contest period, an 
opportunity to show their worth and 
secure their share of the prize money. 

“We now have fifty agencies that are 
capable of making an increase of $300. 
Will your agency be one of them? In 
order to make good, it will be necessary 
for you to take good care of business 
already established and make a big ef- 
fort to reinstate lapsed business and 
vlace only svch new business on the 
books as will pay and stay. The in- 
crease which you make each month from 
now on until the end of the contest 
period will tell the tale.” 





Great Figures of the National Surety. 





The National Surety Company of 
New York, under the administration of 
President W. B. Joyce, is a vastly dif- 
ferent institution from what it was be- 
fore that vigorous personality assumed 
its management. To-day the National 
is a leader in the business, and seems 
destined to grow stronger each passing 
year. 

It has now a net surplus of over a 
million dollars; despite heavy dividends 
declared last year. Yea, verily, W. B. 
Joyce is a winner. 





Tenn. Casualty Company Reorganized. 

The incorporators of the new Provi- 
dent Life and Accident Insurance Com- 
pany of Chattanooga are Thomas 
Macellan, Robt. J. Macellan, Morgan 
Llewellyn, J. B. F. Lowry and Alex. 
Chambliss. The new company is prac- 
tically a reorganization of the company 
of similar name which had head 
quarters in Chattanooga for twenty 
years. It is said to have about 20,000 
policyholders. The company is now 
capitalized at $150,000. It intends to 
enter other southern States immedi- 
ately. 


IN NEW JERSEY. 





Equitable Accident of Boston Admitted 
to do Business in State. 





The Equitable Accident Company, of 
Boston, Mass., has entered New Jersey 
and been licensed to transact personal 
accident and health business. 

The Company commenced business 
November last and has a capital stock 
of $100,000. 





WILL HANDLE PLATE GLASS DEP’T 


B. A. Scanlon Recently With Fidelity 
& Casualty Joins Staff of Great 
Eastern Casualty. 


Under the general supervision of 
Norman P. Moray, B. A. Scanlon will 
direct the work of the plate glass in- 
surance department which the Great 
Eastern Casualty Company is to open 
on the first of February. Mr. Scanlon 
received his underwriting training with 
the Fidelity & Casualty Company, hav- 
ing been connected with that corpora- 
tion for sixteen years. Needless to say 
he understands the business thoroughly. 





WORKING FOR UNIFORMITY. 





Government Authorities Seeking Plan 
to Harmonize Placing of 
Federal Bonds. 

Secretary of the Treasury MacVeagao 
has practically determined to harmo- 
nize the practice of the Treasury De- 
partment with respect to the bonding 
of employes with the practice of the 
Attorney General’s office and with that 
of the other departments of the Govern- 
ment. No order has been officially is- 
sued as yet, but the recommendation 
that the plan of the other departments 
be followed has been made to him by 
Assistant Secretary Hilles, it is under- 
stood, and the Secretary is expected to 
take action in accordance with the sug- 

gestion within the next few days. 

This will adopt the same definition 
of the terms “like bonds” that has been 
prevalent in other departments. The 
term will now apply to bonds of the 
same general classes that have been is- 
sued in the past and will not any longer 
necessitate charging of a premium not 
over 35 per cent. in advance of the 
same bond when issued to the bonded 
officer during the preceding year. The 
interpretation gives a much larger de- 
gree of liberty in the accepting of 
bonds than has been possible under the 
rulings of the Treasury as heretofore 
applied. 

Representative Tawney, in studying 
the question of a government bonding 
system to take the place of the present 
system of allowing employes to deal 
with private companies, has conceived 
the idea of a bureau or board of bond 
ing to consist of three or four assistant 
secretaries drawn from the various de- 
partments of the Government and in- 
trusted with the duty of establishing 
the rates of premium to be charged on 
the bonds of employes, who are requir- 
ed to give such bonds because they are 
accepted in positions of trust. 

The notion is that under the direc- 
tion of this board, consisting of assist- 
ant secretaries, there would be a small 
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bureau of insurance which would have 
charge of collecting and computing the 
data showing the Government’s experi- 
ence in the matter of defalcations, over- 
seeing the issue of the bonds, taking 
charge of the premiums collected and 
in general conducting a regular insur- 
ance business for public officers. Coup- 
led with this is the suggestion that in 
time this may be expanded into a regu- 
lar insurance bureau which shall have 
the oversight of companies of other 
kinds operating in the District of Co- 
lumbia and elsewhere and _ issuing 
statements as to the extent to which 
the various companies conform to Gov- 
ernment requirements. This latter 
suggestion is not a necessary part of 
Mr. Tawney’s plan. 

Investigation made by administrative 
officers has led some of the latter to 
the opinion that such action by Con- 
gress would not be opposed by surety 
companies as strongly as has been sup- 
posed. It is stated that numerous rep- 
resentatives of the surety companies 
since the present embroglio began, 
have stated that they would be delight- 
ed if they could get rid of all connec- 
tion with the Government, feeling them- 
selves annoyed and hampered by the 
red tape and delayed restrictions by 
which they are confined. 

They have said that they continued 
the Government business largely for 
the reason that if one withdrew and 
was not recognized by the Government 
this would be used against it by the 
other competitors of the company as a 
means of restricting its private busi- 
ness. Thus, all have felt obliged to 
compete for Government work, al- 
though they have not made much profit 
out of it of recent years, according to 
the statement made. 

Indications in Congress are, however, 
to the effect that some at least of th: 
companies will not submit to the estab- 
lishment of a Government system with 
out a strenuous contest “Journal of 
Commerce and Commercial Bulletin.” 


Travelers Appoints Liability Managers. 


The Travelers has decided to estab- 
lish a liability representative at Toron 
to, Can., and has appointed Earl F 
Hussey, special agent in Milwaukee, 
as supervising special agent of the dé 


partment at Toronto, effective Febru 
ary 15. Carter Monsarrat, special 
agent, liability department, at Erie, 


Pa., has been transferred to Milwaukes 
and Robert L. McKeon of Corona. L 
I. has been appointed special agent, 
liability department, in charge of the 
Erie district. Mr. Monsarrat has es 
tablished an enviable reputation as a 
young man of great ability and energy 
He is the son of Hon. Nicholas Mon 
sarrat of Columbus, O., president of 
the Hocking Valley Railroad 


Massachusetts Bonding had a Good 
Year. 

The annual meeting of the Massa 
causetts Bonding held at tjoston this 
week resulted in the re-election of the 
old board of officers and directors 

President T. J. Falvey in his annual 


report showed that the company had 


written gross premiums amounting to 


over $660,000, and that the business had 
been secured at a very moderate expense 
ratio. In Massachusetts alone th 

company wrote premiums of $160,000, 
thus making it the leader in that Stat: 
in premium income. Gains Were made 
in all departments and from every 
point of view the past year was to the 
company one of substantial prosperity 


“The Standard.” 


$5,000 for Accidental Injury. 

James W. Higgins, of Cumberland, 
Md., was on the 18th inst. given a ver 
dict for $5,000 in his suit for damages 
against the Consolidated Coal Compa- 
ny. The plaintiff had been injured while 
employed in the mines near Vale Sum- 
mit, and contended that the accident 
was due to a defective cable 
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Every live and conscien- 
Why Give cious local agent has 
Credit With formulated some definite 
plans in regard to his 
business for the coming 
year, by which he hopes to improve 
himself and increase his income. There 
is probably no single reform applicable 
to all agents that would produce as 
much good to the business generally, as 
a change in the manner of making col- 
lections on business written. 

It is the practice of local agents to 
leave the matter of the payment of pre- 
miums pretty much to the good nature 
of the policyholder. Technically, the 
insurance is not in force until the pre- 
mium is paid, but the agent writes the 
business, opens an account on his books 
with the policyholder and it may be one, 
two, three or even four months before 
any money passes between them. Never- 
theless, all this time the company is 
carrying the risk and has a reserve laid 
by to cover its liability under the policy. 

This practice of giving credit to poli- 
cyholders has become an established 
custom, until the average man now 
looks upon it as a matter of course and 
is prepared to “take the limit.” It is an 
unhealthy and dangerous custom. In- 
surance is merely a method of appo:- 
tioning losses among a large number 
and the policyholder should know that 
he is avoiding this obligation when he 
withholds his premium. This payment 
does not mean simply so much more in 
the “coffers” of the company, but repre- 
sents one of many small additions to 
the fund from which losses are paid. 

It is very strange that this important 
obligation of insuring, involving large 
sums, should have fallen into such slip- 
shod methods. Here is a contract be- 
tween two parties, resting upon the pay- 
ment of a sum of money—the premium. 
It would be considered absurd in any 
other line of business, to expect a con- 
tract to be in force when the very rea- 
son for its existence, the payment of a 
valuable consideration, was lacking. Of 
course, legally, such a contract is void, 
in fact, never existed. 

But in insurance, it is the common 
practice to consider such a contract op- 
erative and the insuring company liable 
for the face of the contract, without any 
money having been received. It is time 
that the practice of giving credit was 
eliminated from the insurance business. 
When losses occur, the companies are 
expected to be promptness itself and the 
shightest delay is characterized as at- 
tempted evasion of payment. The poli- 
eyholder has obligations that are equal- 
ly immortant, but if this immense bur- 
den of credit is to be lifted from the 
companies, it will have to come through 
the efforts of the local agents. 

: + * 


Insurance. 


Persons whose occupa- 
Occupations tions and manner of life 
and expose them but little to 


Accidents. the violence of traffic or 
the risks surrounding 
manufacture, usually consider their 
chances of sustaining injury through ac- 
cident as very remote and consequently, 
thev ‘regard accident insurance as sup- 
erfluous in. their cases. Different oc- 
cvpations do, of course, entail varying 
degrees of risks to the worker and this 
‘s reflected in the rate of premivin 
charged by the accident insurance com- 
pany. Not. only do these rates show 
that some occupations are more hazard- 
evs than others, but they gauge the de- 
gree of hazard with considerable accu- 
racy. 
But these scientific clasifications of oc- 
cupations are useful only in establishing 
a basis of averages. Taking large num- 


bers in each occupation, they represent 


HINTS THAT WILL AID BUSINESS-GETTERS _ 


a ratio of hazard that is important in 
determining the rate to be charged each 
class, but which has little significance 
for the individual. In actual experi- 
ence, the retired business man living on 
a country estate, may meet a Violent 
death, while a railroad brakeman year 
after year shunts cars into the rich 
man’s back yard without injury. 


The claim records of accident compa- 
nies seem constantly to be threatening 
to disrupt these carefully prepared 
“classifications,” and to give some hum- 
ble household utensil precedence over 
the buzz saw as a destructive agent. 
Great masses of machinery and swift 
moving traffic conveyances, which are 
expected more or less to work havoc 
with the frail human beings that try to 
harness their power and direct thei 
movements, are not the big factors in 
accident insurance. It is the little things 
that drain the treasury. A list of 
claims in any accident company’s office 
will show that nails, pins, collar but- 
tons, splinters and fruit parings are the 
things to insure against. A banana skin 
is regarded with as much importance by 
an accident company, as a great pound- 
ing locomotive and for the average man 
it represents a greater risk of causing 
injury. 

All men need accident insurance in 
pretty much the same proportion. A 
man engaged in a hazardous occupation 
becomes alert to the danger and neuira- 
lizes the risk by habitual precaution; 
another, rarely exposed to danger, suc- 
cumbs to a commonplace and everyday 
hazard. 


* * * 
Tempest. Sir, have 
Shakespeare pity; I'll be his surety. 
on King John. What surety 


of the world, what hope, 
what stay! 

Henry IV. He is a man who with a 
double surety binds his followers, 
Coriolanus. We'll surcty him. 
King Richard Il. Procure 
sureties for your days of answer. 

King Henry V. We'll take your oath 
and all the peers for surety of our 
leagues, 

Merchant of Venice. I 
Frenchman became his 
sealed under for another. 

Ibid. Then you shall be his surety. 

All’s Well That Ends Well. One of 
ihe greatest in the Christian world shail 
be my surety. 

Henry IV. And giv’st such sarcenet 
surety for thy oats. 

King Henry VI. Bane to those that 
for my surety will refuse the boys. 

Troilus and Cressida.-Surety stronger 
than Achilles’ arm. 

* * * 
Success in salemanship 

Achieving is attained in much the 

Successful same way as success in 
Salesmanship. anything else. Back of 

both is a thorough belief 
in the proposition, unswerving purpose 
and a desire to get the most good out of 
the transaction for all concerned. There 
are practical business reasons for the 
statement that a salesman can no more 
afford to sell a thing for more than it 
is worth, than he can afford to sell it 
at less than its cost. 

It is the salesman’s business to sell 
satisfaction; nowhere do you find it 
stated that ‘‘quantity” Is an essential of 
salesmanship. Overselling is an injury 
to both buyer and seller and is punish- 
able by dismissal in some establish- 
ments. Big advertisers have ceased to 
esk the magazines “What is your cir- 
culation?” They now ask “Who reads 
your paper?” They want quality, not 
numbers. 

Likewise, to sell a man something 
that he does not want and does not 
need, is simply wilfully cutting him off 
an avenue of trade. You have made 
him do something against his judgment 
and he resents your discovering his 
weak ness. 
dence. 
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Peace Reigns in Burglary Insurance 
Circles. 





Complete success has finally crowned 
the efforts of company executives to | 
bring order out of the chaos that for | 
six months or more has reigned in the 
field of burglary underwriting. The | 
rate-war in Massachusetts is to come | 
to an end February first. The Massa- 
chusetts Bonding and Insurance Com- 
pany will join the Burglary Insurance | 
Underwriters Association while the 
Employers’ Liability Assurance Corpo- 
ration will work in harmony with the 
organization, though declining mem- 
bership. 





Restricts Its Operations. 
= | 
The Kansas City Casualty Co. which 
recently completed its organization | 
with a capital of $200,000 will make 
conservatism the watchword for some | 
tive. For the present its operations | 
will be confined to Missouri and Kan- 
sas, and its writings to the following 
lines: Personal accident and health, | 
plate glass, steam boiler, elevator, bur- 
glary and fidelity and surety bonds. 








New Jersey Agency Appointments. 
Empire State Surety, Union General) 
Agency Co., Jersey City. Fidelity & Cas- 
ua!ty, H. E. Gruber, Atlantic City; C. 
S. Irons, Toms River; G. I. Jewell, Ar- 
lington. North American Accident, C. 
H. Purey, Jersey City; J. E. Tynan, 
Belleville. Ocean Accident, W. M.| 
Mearns, Newark; J. W. Flecke, C-ess-| 
kill. | 
| 








Convers Goddard, who on January} 
first, became general inspector of the} 
svrinklered business of the New York; 
Underwriters Agency in the West, is a| 
graduate of the North British and Mer-| 
cantile offices. He is a nephew of 
Cornelius DuBois, of the New York | 
City brokerage firm of Frank and| 
DuBois. 


im The Employers’ Liability i 
Assurance Corporation, Limited | 


The original and leading Liabil'ty 
Insurauce Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
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AND BURGLARY INSURANCE 
United States Branch 
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By Dr. R. S. Keelor, Vice President of The Empire State Surety Company. 


This form of insurance was intro- 
duced into the United States by the 
writer in 1893. Policies of like purport 
were, however, issued to physicians 4 
year or two previous to that time, in 
England, by a mutual organization or- 
ganized by Lawson Tait, a celebrated 
surgeon of Manchester. An apparent 
increase in the number of damage suits 
brought against druggists recently has 
served to make the discussion of Drug- 
gists’ Liability under the law a matter 
of more than ordinary interest at this 
time. Considering the question in its 
proadest sense and from the insurance 
man’s point of view, I would emphasize 
the fact that the litigation spirit is 
.broad in our land, and that suits for 
lamages are accordingly becoming much 
more numerous than they were a few 
ears ago, and that damages awarded by 
uries are constantly increasing as re- 
pects the amount awarded. Litigation 
5s encouraged by a class of lawyers who 
ire willing to prosecute claims upon a 
contingent basis and without regard to 
merit, expecting to force a compromise 
rom the undefended druggist as the 
vasiest way to avoid publicity, annoy- 
ince and expense when a claim is made 
igainst him. Many of these suits are 
brought without reasonable expectation 
f collecting damages in court; but they 
ire none the Jess annoying and expen- 
sive to the druggist, since it is not only 
1 great annoyance to handle a claim for 
lamages, based on some alleged mistake 
committed in a drug store, but it costs 
considerable money to win. 

The druggist does not know how to 
gather, arrange and presents facts for 
the defense of a claim of this kind, and 
even his own private attorney is lacking 
n the necessary expenience in this spe- 
ial branch of the law to enable him to 
successfully cope with the damage claim 
awyers, who make a business of prose- 
uting suits of this kind; and if a claim 
for damages is resisted and goes to trial, 
the jury may decide against the drug- 
zist, who will then find that, while it 
cost considerable money to win, it costs 
more to lose one of these damage 
uits; and it is important at this point 
n the consideration of our subject, to 
all attention to the fact that, only an 
nsurance company chartered under the 
aws of one of the States of the Union, 
s an insurance company, has legal 
ight to issue contract or policy which 
will provide indemnity against loss, if 
damages are assessed by a jury, as well 
is to provide for the mere defense of 
the claim or suits for damages brought 
igainst a druggist, and that any con- 
tract purporting to furnish a protection 
to the druggist must fall short of his 
actual needs, if it does not provide a 
fixed limit of liability upon the part of 
the company, for loss resulting from the 
legal liability of the druggist, for dam- 
ages growing out of errors or mistakes 
made in the conduct of his business. 


Effect on Commercial Rating. 

The commercial reporting agencies 
will be very apt to give a better rating 
to a druggist who is not exposed to the 
risk of serious impairment of his work- 
ing capital, by reason of judgment 
rendered against him for damages. 
than they would give him under other 
cireumstances: and a Druggists’ Indem- 
nity Policy fulfills this requirement, be- 
cause if a claim is made against the 
druggist, the insurance company is to 
be immediately notified, whereupon it 
undertakes the thorough investigation 
of the claim, the collection and preser- 
vation of evidence and the adjustment 
and settlement of the claim (not, how- 
ever, unless the druggist himself is will- 
ing to have the claim settled, because 
his reputation may be at stake, and he 
may want a vindication rather than a 
compromise in settlement): or if it is 
found necessary or advisable to contest 
the claim in court, the insurance com- 
pany, with the services of its expert at- 


" DRUCGISTS’ INDEMNITY INSURANCE 





torneys, assumes the defense, and if a| 
verdict is rendered against the druggist | 
for damages, liquidates such damages | 
within the limit of liability named in | 
its policy. 

A large number of cases have been | 
before the courts in different sections 
of the country; and it may serve to im- 
press upon druggists the dangers whicn | 
encompass them to refer briefly to the | 
more important questions that have 
been settled by the courts, and the cita- 
tions following in parentheses refer to | 
cases which have been decided by the | 
courts in the respective States, which | 
cases will be found in the official reports | 
printed for the convenience of lawyers, | 
and usually finding a place in the| 
lawyer’s library: 


The rule laid down by the courts is 
that a pharmacist or druggist is re- | 
quired to exercise the highest degree of 
care to guard against any injury to 
others. (Elkin vs. McKeen, 79 Pa. 493; 
Schubert vs. Clark & Co., 15 Lawyers’ 
Report Annotated 818.) Where an in- 
dividual or a firm is engaged in the sale | 
of drugs, there is an implied warrantee 
with every sale, that the article sold is 
of the kind and character asked for by 
the buyer, and sold by the vendor. 
(Hoover vs. Peters, 18 Mich. 51.) 

It is the duty of pharmacists and 
druggists to know the properties of 
drugs and medicines they sell, and they 
are liable in damages for negligence or 
ignorance in allowing poisonous drugs 
to be mixed in a prescription. (Fleet vs. 
Hollenkemp, 52 Ky. 219.) A wholesale 
druggist selling Belladonna that is 
labelled “Dandelion” by his agent in 
preparing drugs for market, and is sold 
for Dandelion, is liable to a party in- 
jured thereby, although the drug so 
labelled has passed through the hands 
of several dealers. “Thomas vs. Win- 
chester, 6 N. Y. 397.) Where a mer- 
chant or druggist sells a harmful, pois- 
onous drug to one person for a medi- 
cine which is harmless, by mistake, and 
it is taken for medicine without negli- 
gence by a third person, the druggist is | 
liable to such third person for damage | 
resulting to him therefrom. (Peters vs 
Johnson, Jackson & Co., 50 W. Va. 644.) 
Where a wholesale druggist delivers to | 
a retail druggist a package of Tartaric 
Acid labelled “Rochelle Salts,” and the 
retailer breaks the package and sells a 
part of the contents as Rochelle Salts, 
the latter will be liable for injury re- 
sulting to the purchaser from taking the 
drug. (Howes vs. Rose, 13 Ind. App. 
674.) 

The use of strychnine in filling a pre- 
scription calling for a preparation of 
camphor, establishes negligence, for 
which the druggist is liable. (Minner 
vs. Scherpick, 5 N. Y. S. 851.) The drug- 
gist is liable for the mistake of a clerk 
employed by the druggist’s brother in 
his absence. (McCubbin vs. Hastings, 22 
La. Ann. 713.) One selling sulphate of 
zine for epsom salt is liable for any 
Gamage caused thereby. (Walton vs. 
Booth, 34 La. Ann. 913.) Where a drug- 
gist or his assistant sells extract of 
belladonna for extract of dandelion, and 
the purchaser sustains injury, the drvg- 
gist is liable. (Smith vs. Hayes, 23 II!. 
App. 244.) 





privity of contract between the parties. 


(Norton vs. Sewall, 106 Mass. 143.) In 
an action against a druggist for alleged 
negligence in the sale of a drug, evi- 
dence that he was a careful and busy 
man in the handling of medicines and 
poisons is not admissible. (Hall vs. 
Rankin, 87 Iowa 261.) Where a drug- 
gist, by mistake, put up in packages a 
quantity of deadly poison and labelled 
these with the name of a harmless medi- 
cine, and put the packages upon the 
market, it was held that he was liable 
in damages after one of the packages 
had passed through several hands to an 
apothecary of whom the plaintiff pur- 
chased it and administered it to his 
wife, who used it as a harmless medi- 
cine, being deceived by the false label. 
(Raff vs. Sommerbeck, 94 Iowa 656.) 

An apothecary who sold a bottle of 
liquid made up of ingredients known 
only to himself, representing it to be fit 


| to be used in washing the hair, was held 


to be liable for injury resulting to the 
purchaser’s wife, from her using it for 
that purpose. (George vs. Shivington, 
Lr. 5 Exch. 1.) 

Several companies engaged in casu- 
alty insurance are offering Druggists’ 
Indemnity or Liability Insurance, the 
premium charge being merely a nominal 
sum, compared with the cost of a 
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lawyer’s fees in a single case, and it 
would therefore seem that no druggist 
can afford to do without this insurance. 
—Pharmaceutical Era. 





1853 1909 
FIFTY-SIXTH YEAR 


FARMERS’ 


FIRE INSURANCE 


COMPANY 


YORK, PENNSYLVANIA. 


eye $1,021, 263.04 
409,580.06 





W: H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasurer 








ESTABLISHED 1886 





ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—— §{NGUREO-—— 
HORSES, [ULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 








Home Office, 


PLATE GLASS 
D HEAL 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


PERSONAL ACCIDENT 
AN TH 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Soc. 








BONDS—CASUALTY 








you 





AGENTS 14 Can command Bond 
IF Are seeking an 


Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 


or Casualty business 
Agency connection 


another like Company 











he store by an_eaniosion ot a sixture | LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 


which he was compounding, is liable, it 
he fails to exercise the utmost care to 
avoid the injury, where the mixture was 
such that a well educated druggist 
should reasonably suspect danger from 
an explosion. (Kerr vs. Classon, 2 Ohio 
666.) | 

Defendant, an apothecary, by his as- 
sistant, sold as and for tincture of 
rhubarb (a harmless and well known 
medicine) 2 oz. of tincture of Opium, of 
whom he procured it for the purpose of 
administering and did administer it to 
his servant, from the effects of which 
the servant died. held the druggist was | 


liable without regard to the question of | 





Head Office 
CHICAGO 


F. W. LAWSON 
Gen’! Manager 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





F. J. Walters 
3 Resident Manager 


45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. , ——-——— 
———-New England 












BALTIMORE MD. 





JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 








TELEPHONE 1770-71 JOHN 


THE EASTERN UNDERWRITER 


UNITED SURETY COMPANY | 





LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 












January 27, 1910. 





WANTED 


SALARIED FIELD MEN 


i 
I 
; 
; 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President ! 

ROOHERY BLDG., CHICAGO, ILL. ‘ 

Would like to hear from men with clean records ! 

in Ohio, Tennessee, Missouri, Kansas and Illinois ; 
Address President’s Office } 

J. B. SELLS, Assistant to President } 

; 


































A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 





C, H. ECKFORD, General Manager 







WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 



























ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 


rere ETT TT ee Te ee ree $887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 


EMPIRE LIFE INSURANCE GOMPANY 


HOME OFFICE 


Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 
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GEO. L, CHRISTIAN, Pres. 














Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, WN. Y. 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 






Gx DEPOSIT 5 
— 4 





GEO. STEVENSON, JR., 


SOLICITORS ”, 
PRESIDENT 
LIBERAL COMMISSIONS 
JAMES CHAPPELLE, 
THOROUGHLY SECRETARY 
UP-TO-DATE POLICIES 
T. A. NORRIS, 


CORRESPONDENCE AGENCY SUPERINTENDENT 


DIRECT WITH THE COM- 
PANY SOLICITED 
















































TODAY NOT TOMORROW 


is the time to begin to establish your success. Of course you 
need the backing of a good company and one that will assist 
you by furnishing home office leads. This coupled with a virgin 
territory will give you a big income. 


THE EQUITABLE LIFE OF SAN ANTONIO, TEXAS 


will do this and more. 


WRITE NOW———RIGHT NOW 
San Antonio, Texas 

















I. J. MCGEE 











“HE IS WISE TO NO PURPOSE 
WHO IS NOT 
WISE FOR HIMSELF” 


Get “‘wise’’ yourself for yourself by 






knowing how the representatives of 






the Union National Life are earning 





large sums each week. Learn more 






about the company whose every agent 






is a first class producer and of our 






splendid system of co-operation which 









makes them so. 










You may obtain all this information 
NOW by addressing your inquiries to 








W. E. A. WHEELER, President 







Union National Life Insurance Company 


Home Office: Pennsylvania Building, Philadelphia, Pa. 













